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OY CHAPIN, president of Hud- 


son, back Monday 
join in the brass hat congratula- | 
tory broadside to ADN celebrating | 
its tenth anniversary, thumbed | 
the pages of our birthday issue as | 
he looked across the desk at the} 
interviewer. He’d read it from) 
kiver to kiver and was particu- 
larly interested in the chronology 
telling what has happened in the 
scade in which ADN has served 
the industry. It’s easy to under- 
stand his interest in the automo- 
bile history, for according to my} 
memory he’s the oldest executive 
in point of service in the industry, | 


although still a comparatively 
young man. He started with| 
Oldsmobile in 1901 and in 1904 he} 


that company’s sales man-| 
Match that if you can. 
K * Pa 
AS WE RECOUNTED some of 
cludson’s major accomplishments 
in the decade there came to mind | 
one which was most outstanding 
the introduction in 1925 of the 


was 
ager. 





Hudson coach at the same list 
price as an open car. That was a 
goal at which every manufac- 


turer had been shooting for years 
and Hudson was first to reach it. 
Most owners those days wanted 
closed cars but the difference in 
price was so prohibitive that com- 
paratively few could afford what 
had been a luxury for years. Why, 


in 1919 only 10.3 per cent of | 
American and Canadian produc- 
tion was closed cars. yradually 


this percentage increased until in| 

1925, when the Hudson coach 

came out, it had reached 56.5 per 

cent. In 1934 98.8 per cent was 

closed jobs and the open car had 

become practically a dodo. | 
* ok * 

I ATTRIBUTE this. distinct 
new trend to Hudson eliminating 
this sales-preventing differential, 
showing other manufacturers that 
it could be done along these lines. 
That the public appreciated it was 
shown in 1925 when, I understand, 


the company made _ $21,000,000. 
Incidentally, there still are run- 
ning quite a few of these '25 
coaches. Only the other morning 
Chapin caught up with one of, 
them at a Detroit crossing and 
the driver triel to beat him on 
the getaway when the light, 
changed. 
* ok * 

CLAIM XE by the com- 
pany ‘at Hudson and 
Essex, * now the Terra- | 
plane, hay cord of “firsts” in | 
mechanical t.atures in the past | 
10 years that makes the execu-| 
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| ceived 


Jumped 24.54% 


Detroit, Aug. 30. — New| 
passenger car sales in the 
United States during July 





trations for the entire union 
totaled: 285,195 units, R. L. Polk & 
Co. announced today. This was 
an increase of 25.54 per cent over 
229,006 units in July, 1934, and 
was up 1.72 per cent over 280,- 


There will be no Pink Edi- 
tion of Automotive Daily 


News on Wednesday, Sept. 4. 


because of Labor Day. 





360 units in June, 1935. Registra- 
tions for the first seven months 
of this year were 1,747,135, as 
against 1,224,561 in 1934. 

Truck and commercial car 
sales in July showed a greater in- 
crease over June than did pas- 
senger cars. Total registrations 
were 51,243 units, up 3668 per 
cent from 37,490 in July, 1934 and 


New Car Sales: 


ar °34 in July 


from a\| 2S Shown by official regis- 


European holiday trip, too late to | 


C. W. Matheson, vice-president of Graham-Paige with H. 
(center), president of the Yorkshire division of the British Institute 


of Motor Trades 


Sales I 798, 378 


vm | 


and Francis E. 


31, 1935 


BRITISH USED CAR LOSS NIL 


Car,Truck 





A. Bennett 


Cox, secretary. 


Chicago Show Will Be 
Staged u in | Amphitheatre 





up 6.22 per cent from 48,243 in | 


Seven months regis- 
305,306 units, as 


June, 1935. 
trations were 
agua 


aoe 


30.—After two 
surveying the 


Aug. 
in 


Chicago, 
months spent 


232,234 in the 1934 period. | Poss sibilities of five locations and 


M aaa Budove N ADA Guide; 
Price of Book Reduced Sept. I 


Detroit, Aug. 30 Recognition 
and endorsement by manufactur- 
lers of the Used Car Guide as an 
important first step toward con- 
trolling the used car situation and 
banishing used car losses, is an- 
nounced after many weeks of 
negotiation by the National Auto- 
mobile Dealers’ Assn. in the cur- 


;rent issue of its bulletin. 


Communications have been re- 
by NADA from General 
Motors, Studebaker, Chrysler, 
Nash Motors, Hudson, Hupp, 
Pierce- Arrow and Auburn in 
which these makers agree (pro-| 
viding other manufacturers do 
likewise) to request their dealers 
to submit used car sales reports 
to NADA as a basis for building 
and publishing the Guide. 

Of the major manufacturers, 
the bulletin says, Ford alone has 
not given the NADA any written 
assurance on this proposal, either 
one way or the other. 

The terms of the understanding 


|with the manufacturers call for 
the continued distribution at cost 
of the official Guide to all 
dealers. 


Costs are to be determined by 
auditors approved a the man- 
facturers and the NADA. In ad- | 
dition, manufacturers individual- | 


ly, are to have an opportunity of 
checking the methods and formula 
used by NADA in the compilation 
of Guide Book figures. 


Separation of the Guide Book 
division of the NADA from all 
other association activities is also 


provided for in the agreement and 
it is further understood that no 


(Continued on Page 2, Col. 1) 





The Top Ten 


Passenger Cars 


First Ten in Registrations 
as Reported in ADN today. 





1935 1934 
Pos. Make Pos. 
1—571,671 Ford 358,485— 1 
2—383,390 Chev. 335,772— 2 
3—253,731 Plym. 197,274— 3 
4—115,874 Dodge 59,443— 4 
5— 96,072 Olds. 43,542— 6 
6— 90,332 Pont. 50,326— 5 
7— 48,023 Hud.* 39,796— 7 
8— 40,776 Buick 38,928— 8 
9— 28,594 Chrys. 16,311—10 
10— 24,989 Stude. 27,648— 9 
*tncludes Terraplane, 
Total All Makes 
1,747,135 1,224,561 


See total registrations to 
date 1935-1934, pages 12 and 
13, this issue. 








in weighing as many offers, the 
committee in charge today an- 
nounced that the 36th annual 
Chicago automobile show will be 
held in the International Amphi- 
theatre at 42nd and Halsted sts. 

The announcement was also 
made that a decision of the com- 


mittee, supported in advance by 
high factory officials, bans the 
holding of special exhibits, ex- 


cept those in dealer showrooms, 
during the week of the Chicago 
show. The ruling was made in 
order to concentrate interest and 
attention upon the events in the 
“main tent.” 

Votes on the show location and 
the barring of outside exhibits | 
during show week were unani- 
mous, although previously 

(Continued on Page 3, Col. 
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Trade Group Plan 


Solves Problemof 


Trade-In Values 


Membership in Assn. Lim- 
ited by Examination of 


Would-be Dealer 


By E. M. LUBECK 

| Detroit, Aug. 30.—Motor 
| car dealers in England have 
| no used car problems, never 
| . . ° 

|have any difficulty in get- 
ting the buying public to 
accept proposed allowances on 
used cars nor in selling the used 


ear after it has been taken in. 
In addition, in Great Britain 
before being allowed to enter 


automotive retailing an applicant 
must pass an examination before 
a board composed of established 
dealers. The. fitness of the ap- 
plicant is determined by his tech- 
nical knowledge of motor car op- 
eration and service, his commer- 
cial or business experience and 
he must possess a reasonably good 
character. 

That is the gist of statements 
| made by H. A. Bennett, president 
of the Yorkshire Division of the 
| English Automotive Dealers Assn., 
known as the Institute of Motor 
Trades, at a luncheon given to 
'55 members of the Institute by 
|the Detroit Chamber of Com- 
|merce and the Foreign Trades 
Club of the Automobile Manu- 
|facturers’ Assn. at the Fort 
Shelby Hotel here Wednesday. 
| The visitors made a one-day stop- 
j}over in Detroit as part of the 
| week’s visit to Canada and the 
United States to see and study 
American dealer methods, visit 
| the factories and to see an Amer- 
|}ican ball game. They landed in 
Montreal the early part of the 
| week and proceeded to Toronto, 
| Oshawa, Buffalo and Detroit and 
| left in the evening for New York, 
sailing Friday morning for home. 

Britains Learn Much 

They admitted they had seen 
a lot and learned much. Two 
things impressed them most of 
}all, namely, mass production in 
| the motor car plants and the tre- 
Col. 1) 





| (Continued on Page 2, 


eady For 





Production of 1936 Austin 


Butler, Pa., Aug. 30. 
the court decision denying the 
motion to set aside the sale of 
the American Austin Car Co., of 
this city, to Roy S. Evans, of 
Atlanta, Ga., the new owner has 
taken over the plant. Reorgani- 
zation plans have been completed 
and under Evans’ direction pro- 
duction of the 1936 models will 
start soon. Within 10 days the 
factory will have its parts supply 


Following 


|on hand, ready for production. It 
six | 
months a new line of cars will be | 


is anticipated that within 


introduced by the Austin Co. 
It is proposed to build 6,000 cars 
for the ’36 market, which is be- 
low the estimated orders from 
distributors. One on the Pacific 
Coast figures he will require at 
least 4,000, while Southern outlets 
are asking for 3,000. In addition, 
export possibilities are expected 
to need several thousand units. 
For the new American Austin 
the keynote features are said to 
include: increased fuel economy, 
with close to 60 miles a gallon 
(Contined on Page 5, Col. 5) 








Trade Body Fixes Values 
And All Must Observe Them » 


(Continued from 1 from Page 1) 


mendous number of employes’ 
cars parked around the automo- 
bile and parts manufacturers’ 
plants. They said no such sights 
were to be seen in the British 
Isles at any time. 

Bennett was chief speaker at 
the Wednesday luncheon. Be- 
sides being the head of the Eng- 
lish dealers’ organization, he is 
secretary of the British Good 
Roads Federation, British Gov- 
ernment representative of the 
Permanent International Commis- 
sion of Good Roads Assns. and 
leading official of a half-dozen 
other organizations in his coun- 
try related to the selling and serv- 
icing of cars, 


portation. 


Seated at the speakers table 


were representatives of the De- | Classifies by ability and experience 


troit Automobile Dealers’ Assn., 
Michigan Automobile Trade Assn., 
Detroit Automobile Club and men 
who are allied with or interested 
in the manufacture and sale of 
automobiles. 


Bennett Outlines 
After outlining the purpose of 
the visit to the United States and 
Canada by the British dealers, 
Bennett said: 
“We have 
4,000 dealers 


an organization of 
seattered through- 
out England, Scotland and Wales. 
As members of the Institute of 
Motor Trades they are recognized 
as a body of business men pos- 
sessing qualifications in business 
and a technical side of the motor 
industry second only to the mem- 
bers of the British Institute of 
Engineers, which is the most 
highly technically qualified group 
of men in England today. 

“You will be surprised to know 
that before a man can organize 
and start an automobile agency, 
as we call it, the man who is to 
head such an organization must 
go before a regularly constituted 
board composed of men of the 
Institute and pass an examination 
on his technical knowledge and 
experience, on his ability from 
a business or commercial stand- 
point, which includes bookkeep- 
ing, selling and general merchan- 
dizing, and last but tremendously 


important to us his own per- 
sonal character as well as that 
of the contemplated personnel, 


rr ers 


Endorse NADA 
. . ™ . 
Official Guide 
(Continued from Page 1) 
part of the income derived from 
the publication and sale of the 
Official Used Car Guide shall be 
used for general association work. 
This requirement, it is explained, 
is founded on the belief that such 
a book is a necessary requirement 
for all dealers and that, in making 
it available, dealers should not be 
obligated to join NADA or con- 
tribute toward its support except 
on an entirely voluntary basis. 
A price reduction on the Guide 


is announced effective Sept. 1. 
The new rate for the Guide 
(Identification Manual and Price 
Section) will be as follows: 
Complete service consisting 

of one Identification Man- 


ual with supplements and 


one year’s subscription 

(12 issues) of the Price 

Section ea $10.00 
One year’s subscription to 

the Price Section only (12 

issues) .. 8.00 

These prices are projected for 


the coming year and do not per- 
mit any refunds on current sub- 
scriptions, it was said. The reduc- 
tion is in line with the agreement 
with the manufacturers and the 
new prices are based on costs as 
computed by Ernst & Ernst, na- 
tionally known accountants. 


trucks, buses and | 
other forms of automotive trans- | 


| straint of trade. 
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British Dealers Have No Used-Car Trade-in Worry 





such as sales assistants, service 
men and mechanics. 

“There are no other dealers in| 
England. Our organization com- | 


prises all the sales and service | 





men selling new and used cars| 
or other types of transportation. | 
I am pleased to say that we are| 
making the qualifications tighter | 


and tighter in every way. Our | 
organization commands the re-| 
spect of the buying public. That 


is our only aim. There is no re- 
Men attempting 
to enter the business without such 
standing obtain no recognition | 
from the public or the manufac- | 
turers. If they fail in one city 
they cannot try it in any other. 


Good Character 

“Besides this we have an em- | 
ployment bureau which lists and 
all the salesmen. Their character 
is of utmost importance. ‘The 
same applies to bookkeepers, 
clerks and typists. We pass the 
names on to the employers with 


recommendations and he may 
pick and choose as he pleases 
with the full knowledge that the 
references are satisfactory. If an 
employe is dismissed for inability 
or for some good cause, he can- 
not jump into another town for 
the reason that when he makes 
application for employment he 
must present a ticket from the 


previous employer. We keep the 
organization posted on dismissals. 

“The 4,000 dealers are divided 
into districts. We hold meetings 
which are more or less lectures 
given by manufacturers represen- 


tatives. The total attendance at | 
the 1934 courses was between 
14,000 and 15,000, comprised of 


the heads of the business and his 
salesmen or service men. We 
have a membership which in- 
cludes advertising men and coun- 
sellors. These men are Fellows 
of the Institute of Motor Trades, 
In giving this message to the 
American dealers, I want to add 
that the qualifications we exact 
from our members gives them a 
standing in their communities 
equivalent to that of a doctor, 
counsellor or any highly techni- 
cal profession.” 


10,000 a Year 
H. L. Waddington, associated 
with Hendley’s, Inc., London, 


whose business amounts to 10,000 
car sales per year, and consid- 
ered the largest dealer outlet in 
Mneland, is the authority for the 
statement that there is no used 


car problem in Great Britain. 
He said: “We have no such diffi- 
culties in our country for the 


reason that members of the Mo- 
tor Trades Institute take in the 
used cars at only such prices as 
will permit them to resell them 
at or very close to the taking-in 
price. Any dealer who attempts 
to establish a price on a used 
motor vehicle on his own ideas, 
and that means trucks as well, is 
immediately called upon to make 
an accounting and if he is chal- 
lenged again he is asked to re- 
sign. That means his complete 
divorcement from the automobile 
industry. 

“Our used car allowance 
are derived from sales reports 
furnished by all the dealers. The 
price is what he got for it after a 
10 per cent allowance for such 
reconditioning as the car may 
need. Our dealers all make a 
profit. We have in addition a 
unique used car price guide. The 
William Glass Used Car Exhibi- 
tion is a permanent affair. Here 
may be seen all types of used cars 
and at all prices according to con- 
dition. Besides this, Glass classi- 
fies all the prices of used cars by 
models and makes as quoted in 
the newspapers. He takes, for 
example, a Rover car 
fies it for the highest cash value, 
the lowest cash value and an in- 
termediate value. This applies to 


prices 


and classi- | 


British Dealers Visit Detroit 






} 


Members of the British Institute of Motor Trades spent a busy day Thursday inspecting Detroit auto 
plants at first hand. Headed by H. A. Bennett, president of the Yorkshire division and Francis E. Cox, 


Institute secretary, they are investigating various aspects of the American automotive industry. 


The 


above photo was taken at the Graham plant where the visitors were greeted by F. R. Valpey, vice-presi- 
dent in charge of sales; A. I. Philp, assistant to the president and OC, W. Matheson, vice-president in 


public knows of these values and | 
ithe charges against that car are 


the list which Glass circulates is 
really the best guide for us as it 
gives us actual cash or time sales 
prices. 

Must Sell Own Car 


“If the car owner is not satisfied 
with the allowance, he is advised 
to advertise the car and sell 
himself and you will find that the 
London papers as well as those of 
the provinces on Sundays are 
filled with short advertisements 
placed there by owners. Our car 
discounts parallel yours and un- 
der no circumstances can a person 
get a lower price than that regu- 
larly quoted unless he may hap- 
pen to be a stockholder in some 
dealership, 
= 

Hendley organization has be- 
tween 250 and 300 salesmen. When 
asked about salesmen’s compensa- 
tions after being advised of the 
way things are handled here he 
said: “Motor car salesmen in Eng- 
land are regarded just the same 
as trademen’s aids are handled. 
The salesman gets three pounds a 
week, approximately $15 of your 
money, as a fixed salary. In ad- 
dition, he gets a commission of 
about 2 per cent on the net profit 
on any sale. If the car sells at 
200 pounds cash without a trade 
he gets four pounds commission. 
If, on the other hand, he takes in 
a trade he gets a commission on 
the net profit on the deal after 
the used car is sold, by which I 
mean that if the used car was 
taken in at say 50 pounds on a 
200 pound car and the house 
makes a profit on the eventual 


it | 





|} Our 


or agency, as we call | ° 


charge of advertising. 


disposal of the used car then all | 


deducted and on whatever the net 
profit may be the salesman gets | 
his commission. | 


We have no trouble, and while | 
our men may not receive as much 
as they do in the States, you must | 
please bear in mind that the job) 
of salesman is a business proposi- 
tion pure and simple and that it 
is the duty of the salaried man to 
work for the best interests of the 
house at all times and get the car 
in at lower than quoted price 
allowances and thereby get him- 
self an additional shilling or two. 
average for the past year 
shows that the men in addition 
the fixed salary make about 
$25 to $30 per week. We do not 
work Sundays or holidays.” 


Dealer Profits 

When asked about dealer profits 
he added, “The dealer in England 
who handles 250 cars a year will 
make upwards of three pounds net 
per car sold, or what you would 
eall $3,000. This is, of course, 
outside of the garage and service 
work which we can safely say is 
an equal amount. Our concern 
handling 10,000 cars per year 
shows that we have averaged a 
little more than that and through 
our branch stores where we give 
car maintenance service we have 
added an equal amount.” 

The question of sales possibili- 
ties was brought up, to which he 
replied: “Selling four makes of 
English cars and two American 
cars, namely, Ford and the Gen- 
eral Motors Vauxhall, we find that 

(Continued on Page 3, Col. 4) 


Oldsmobile Trophies 





Winners of the Michigan softball championship will receive these 


Oldsmobile trophies. 


Seth Whitmore, 


state softball commissioner 


|the year, model and condition. The | left, is shown with C. L, McCuen, Olds president and general manager. 


|} at Tarrytown, 


| plant 
|manufacturing district 


| Earle C. Anthony, Inc., 





General Motors 


Tarrytown Plant 
To Be Enlarged 


Detroit, Aug. 30.—Construction 
N. Y., of three 
additions to the present buildings 
in that city for Fisher Body and 
Chevrolet assemblies, at an ap- 
proximate cost of $500,000 was 
announced Wednesday by William 
S. Knudsen, executive vice-presi- 
dent of General Motors. 

The construction is a part of 
the $50,000,000 expansion program 
announced by General Motors two 
weeks ago. At peak production, 
the Tarrytown plants employ 4,500 
persons and carry a weekly pay- 
roll of $160,000. 

The General Motors Corp. hopes 
to complete the additions to the 
Tarrytown plants in two months 
so that they may be ready for 
the heavy fall and winter pro- 
duction schedules. 


Studebaker To 
Build New Plant 
On Pacific Coast 


South Bend, Ind., Aug. 30.—A 
new final assembly plant to serve 
the Pacific Coast and certain ex- 
port markets is being built for 
Studebaker in Los Angeles, ac- 
cording to Paul G. Hoffman, presi- 
dent of the Studebaker Corp. 

Hoffman stated that the new 





|one-story plant with an area of 


100,000 square feet will probably 
be completed and in production 
by the middle of November. The 
is located in the central 
between 
the business section of Los 
Angeles and the harbor. 
“Studebaker has always been an 
exceptionally strong factor in 
California,” said Hoffman, “and 


| this will Sontity our position.” 


Pacific i Show 
To be Held Noy. 2-9 


San Francisco, Aug. 30.— G. A. 
Wahlgreen, manager of the San 
Francisco Auto Show, announces 
that the 20th annual Pacific Auto 
Show dates have been set for 
Nov. 2 to 9, inclusive. 

The motor car show will be held 


| in the San Francisco Civic Aud- 


itorium under the auspices of the 


| Motor Car Dealers’ Assn. of San 
| Francisco. 
LeRoy Spencer, manager for 


is chair- 
man of the show committee. 
Serving with him are Fred Pabst, 
manager for Don Lee; Ernest 
Ingold, Chevrolet dealer; Art 
Knuckey, president of the Fed- 
eral-Knuckey Truck Co. and 
James McAlister, Chrysler distri- 
butor. Don Gilmore, Chevrolet 
dealer and president of the dealer 
association is also ex-officio mem- 
ber of this committee. 





Detroit, Aug. 30.—In a meeting 
bogged with dissension, Interna- 
tional Union of United Automobile | 
Workers’ leaders maneuvered for | 
compromises that would enable | 
the American Federation of La-| 
bor, which has been meeting at | 
the Fort Shelby Hotel here this | 
week, to proceed with its attempts | 
to organize automobile workers | 
in a new international union. 

Eleven men were today nomi-| 
nated for membership on a com- 
mittee to carry the new Interna- 
tional Automobile Workers Union’s 
protest against the slate of of-| 
ficers imposed on it Thursday by 
William Green, president of the 
American Federation of Labor, 
to the national convention in Oc- 
tober at Atlantic City. 


Dillon Named 

F. J. Dillon, AF of L organizer 
for the automobile industry, was 
appointed president of the new 
union along with other officers 
Thursday after the delegates had 
hotly opposed his appointment by 
Green. Green said that’ the 
charter and resolution adopted in 
the San Francisco convention au- 
thorizing the extension of the 
charter to the proposed new union 
gave the AF of L power to “ad- 
minister the business and desig- 
nate the administrative and fin- 
ancial officers to the proposed 
union.” 

While delegates milled in the 
lobby of the hotel Wednesday. 
Arguing over the possibilities of 
renewed altercations, representa- 
tives shouted their problems in 
the upper floors. William Green, 
president of the Federation, was 
missing, however, along with 
other higherups. 


Hectic Meeting 
Their absence was caused by} 
the unexpected defeat of Francis 
J. Dillon, whose appointment as 
the president of the new union 
was proposed by Green in a reso- 
lution upon which the charter 
of affiliation with the Federation 
depended. Delegates hotly op- 
posed Dillon, saying that they 
wanted to elect their own presi- 
dent rather than have him ap- 
pointed by the Federation. 


Dillon, storm-center of the con- 
vention, and regional organizer, 
publicly lashed Carl Shipley, 
South Bend, who offered a substi- 
tute resolution for the purpose of 
taking the presidential nomina- 
tion away from the Federation. 

Trouble beset the convention 
from the start and interruptions 
stalled proceedings, one of which 
was the forceful tossing-out of a 
Communist correspondent into the 
street. 

Gets Official Title 

Apparently the fight will last 
until the new organization decides | 
whether or not it will accept the | 
paternal guidance and financial 
aid of the Federation. 

Other highlights of the conven- | 
tion to date are as follows: 


The International Union of 
United Automobile Workers | 
officially received its name. 


Charlton Ogburn, general 

consul of the Federation spoke 
in defense of the Wagner-Connery 
Labor Disputes Act, crediting the 
AF of L for its passage and de- 
claring faith in its constitution- 
ality. 

Delegates passed a resolution 

proposing to protest to Presi- 
dent Roosevelt the appointment 
of Richard L. Byrd and Dr. Leo 
Wolman to any labor relations 


board, threatening strike action 
if any such appointment were 
made. 


Creation of a plan of uniform 
pay per hour, day and week 
and for uniform hours. 


Bitter argument over the craft 
unions, Green steadfastly fav- 
oring the continuance of such 
unions independently, and dele-! 





|attributed to Chancellor Hitler’s 
| policy of lower horsepower taxes, 
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Green Forces Officers on New Auto Workers Union 


AFL Head Names F.J. Dillon 
Despite Prolonged Protests 


gates from Ohio demanding that 
toolmakers, die-makers, polishers 
and other craft should be ab- 
sorbed in the new union. 
Bitter denunciation of the 
late Automobile Labor Board 
and denunciation of company 
unions as “traiterous.” 
A statement by Green urging 
the government to terminate 
relations with Russia. 
Acceptance of a charter and 
election of officers remain the 


most important business before | 
ithe convention. Bitter debate} 
and sectional argument loomed | 


likely as the convention neared 
the end of the week with its only 
definite accomplishments the re- 


| fusal to recognize the AF of L- 
| sponsored Dillon as head and the 


adoption of an official name. 


Sloan Sees Auto 
Gains in 1936 
Over This Year 


New York, Aug. 30.— General 


improvement in the automobile 
industry in the United States, 
England and France for 1935 is 
assured, in the opinion of Alfred 
P. Sloan jr., president of General 
Motors Corp., who returned 
Thursday from a short vacation 
abroad. 

“In my opinion 1936 will be a 
better year for the automobile | 
industry in the United States than | 
1935,” said Sloan, stating that he} 
believed there would be no radi- 
cal technical improvement in mo- 
tor cars during the next year. 


German Outlook 
Expressing optimism and satis- 
faction over the progress of Gen- 
eral Motors’ German plant, Adam 
Opel A. G., he declared that $2,- 


500,000 of the recently announced 


plant expansion program of $50,- 
000,000 would be spent in building 
an entirely new German plant at 
Brandenburg. A great opportun- 
ity for the motor car business ex- 
ists in Germany today, which he 


road improvements, and income 
tax deduction on the purchase of | 
automobiles. Sloan said that for 
1935 the Opel plant would pro-| 
duce in the neighborhood of 100,- 


000 cars. Great Britain would see | 
a record breaking year in the 
automobile industry, Sloan de- 
clared. 


In commenting on the question 
of Diesel development he stated 
that Diesel passenger cars would 
not come in the near future. “As 
a matter of fact I’m not sure the 
Diesel will come in the passenger | 
automobile field at all. It is a 
question of economic justification 
and depends almost entirely on 
taxation. If gasoline was aban- 
doned as a motor fuel and fuel | 
oil substituted it would seem to 
me that a heavy tax would be put 
on oil and nothing would have 
been’ gained. The politicians 
wouldn’t let the billion and a 
half.odd dollars on gasoline taxes 
be lost through the substitution 
of a new fuel.” 

GM Experiment 

Sloan said that General Motors 
was experimenting with the Diesel 
particularly in the airplane, loco- 
motive and heavy truck field. He 
announced that the money for 
the plant expansion program 
would be spent over the period 
of April 1, 1935, to April 1, 1936. 
There has been no change in 
General Motors’ policy on hours 
and wage scales since the aban- 
donment of the NRA, Sloan de- 
clared. He declined to comment 
on the new corporation taxes re- 
cently passed by Congress and 
would only say when asked for 
his views on Administration poli- 
cies, “somebody has got to con 


for all the money that has been 
spent.” 


| the International 
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To Be Scene of Chicago Show 





On the second floor of the International Amphitheatre where the next Chicago Auto Show will be held 


are two spacious exhibit halls the equal of any in the country. 


Chicago Show 
Will be Staged 
In Amphitheatre 


(Continued from Page 1) 


ment had been divided on both 
points, 
The awarding of the show to 


Amphitheatre 
means that it will be staged in 
what is recognized as the newest, 
largest and most modern exposi- 
tion building in Chicago. All 
shows in the past were held at 
the Coliseum. 


The meeting of the committee 
was attended by 
of practically every make of car 


| to be exhibited. It was held at the 


Congress Hotel and presided over 
by H. T. Hollingshead, chairman. 

“We are confident that the next 
show will be an improvement in 
every way over all that have been 
held in the past,” stated Hollings- 
head. “The International Amphi- 
theatre admirably suits the plans 
for something more impressive 
that heretofore in automobile 
shows at Chicago.” 

The International Ampitheatre 
is the central unit in the stock 
yards setup. It offers 255,000 
square feet of exhibit space with 
ample light, heat and power. 


representatives | 


pictured above, each 52 x 164 feet. 


British Dealers Solve 
Used Car Value Question 


There 


are 10 sections like the one 


(Continued from Page 2) 


the American cars are in for a 
|good season after the Olympia 
|Show in October. The reduction 
|of the tax per horsepower from 
one pound per horsepower to 15 
|shillings should prove a stimulant 
to American car sales. You can 
well imagine that with our lower 
|scale of wages in all trades the 
| average tax of 27 pounds on a 
nine to 12 horsepower’ Rover, 
|amounting to about $130 in your 
| money, has been a serious burden. 
|The reduction to 15 shillings will 
|enable the British buyer to not 
| only save a lot of money but it 
will stimulate frequent replace- 
|ments of a car instead of every 
|four or five years as has been the 
;}custom. We may even get to the 
| American idea of a new car every 
;}year because of changes in style, 
comfort and ease of operation. 


New Models in August 
“The Olympia show at which 
| new cars are exhibited has limited 
sales potential right now because 
of an agreement among car manu- 
|facturers to announce new models 
in August. Meanwhile, we spend 





Great 


Arena 





This great hall with unobstructed floor space of 238 by 123 feet will know 


house part of the next Chicago Auto Show. 


|the intervening months on used 
car sales campaigns. 

“You will be interested in know- 

|ing the sales of British cars in 
Ireland and the Irish Free States 
lis limited. The reason is the 
|heavy tax on assembled cars 
shipped into the country. There- 
fore the cars are shipped in the 
| knocked down state which im- 
poses a burden on the dealer who 
must add assembly charges to his 
|price. The Ford car is the lead- 
ing seller because Ford has a 
| plant in Ireland and therefore the 
| price on the Ford with its horse- 
| power sells equal in price to the 
|very best and _ highest priced 
British cars. The Ford dealers 
|report excellent business this 
| year.” 
Francis E. Cox, a Fellow of the 
| Institute of Motor Trades, who as 
| counsellor for the Institute, spoke 
/on the mass production methods 
of the American automobile manu- 
facturer and the increase in regis- 
trations which he noted in a copy 
|of the Automotive Daily News. 


Remarkable Comeback 


| Hesaid: “The remarkable come- 
| back of the American automobile 
|industry holds the interest of the 
| world, It reflects an increase in 
the earning and buying power of 
America as well as reflecting the 
most important phase in the 
|world’s financial recovery. 

J. Townsend Soames of Brum- 
‘leigh was asked his opinion re- 
garding the neighborhood sales 
and service station program now 
in vogue in this country. He in- 
quired just what the movement 
was and when informed he said: 
“Why, we have always had that 
plan for the reason that while a 
few of your filling stations have 
made their appearance the British 
automobile dealer has always sold 
motor fuel and oil. We regard 
that as an important part of our 
business and it is particularly a 





part of the dealer’s business in 
the provinces or smaller commun- 
ities outside of London. The 
selling of supplies is the real 
money making end of our busi- 
ness and includes tires and acces- 
sories. You won't find an English 
dealer letting anyone else sell 
anything that goes on or into a 
car. I am glad to see the Ameri- 
cans going in for that and we 

that it will add to the 


| dealer’s prestige in every way.” 





\ 
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Midwest Used Car Sales Show Improvement 


Inventories Shrink, Federal 
Reserve Report Discloses 


Chicago, Aug. 30.—Improve- 
ment in the used car situation in 
the middle west is indicated by 
the report just released by the 
Federal Reserve Bank of Chicago, 
covering the month of July. 

A sales gain contrary to the 
seasonal trend was noted. It 
amounted to only 1.4 per cent as 
compared with June, but was 
41.6 per cent ahead of July, 1934. 
Also compared with June, in- 
ventories showed a reduction of 
11 per cent. They were, however, 
45.7 per cent above July last year, 
due to sharp increases in new 
car volume every month this year 
over the same period in 1934. 

Dealers in Chicago with few 
exceptions are satisfied with the 
used car inventory status, being 
confident that with new car ship- 
ments of current models falling 
off and a threatened shortage 
of 1935 cars they will be able to 
reduce their inventories of used 
automobiles materially. 

New car sales were down 15 
per cent from June but showed a 
gain of 25.3 per cent over July, 
1934, according to returns tabu- 
lated from reporting dealers. 
Stocks of cars on hand 
end of July were 5.6 per cent 
higher than in June and 4.6 be- 
low the levels of July a year ago. 

Based on reports from 3,502 
manufacturing concerns, employ- 
ment dropped 2 per cent in num- 


at the} 


‘Pontiac Holds 





ber of workers and 5.6 per cent 
in payrolls in the midwest area. 
Non-manufacturing industries, on 
the other hand, 
payrolls 6 per cent despite a 
falling off in the number of per- 
sons employed. 

Allotment of $32,000,000 
street repair work to Chicago is 
expected to take up the 
employment and result in 
during the coming months. 


gains 


500 Ford Salesmen Will 
Be Guests at San Diego 
Detroit, Aug. 30. 
Ford sales representatives from 
all parts of the United States and 
Canada will gather at San Diego} 
Sept. 5, for a three-day program | 
as guests of the Ford Motor Co. 
in recognition of sales accomplish- | 
ments during June and July. 
In addition, 350 members 


How It 


| 
of | 


increased their | 
| tiac Motor Co. 
| pin, 

| sales, 
for | 


slack in | 


| M. Brucker, 
| attorney 


More than 500 | 


Ford dealers service departments, 
chosen in a separate contest dur- 


> 


ing the past two months, will take | } 


part in the program at the Ex- 
position and in San Diego and 
Los Angeles. 

Members of the two parties, 
arriving on the West Coast on 
chartered trains, will immediately 
launch upon an _ entertainment 
schedule featuring visits to Ford 
Exposition and other prominent 
exhibits of the California Pacific 
International Exposition. 

In addition there will be a spe- 
cial luncheon-meeting at which 
W. C. Cowling, manager of Ford 
sales, will speak; a tour of Holly- 
wood motion picture studios fol- 
lowed by a tour of Los Angeles 
and Santa Monica, and a visit to 


the U. S. Naval Training Station | 
at San Diego to witness a dress | 


parade of the naval forces ashore. 
Special shows in Ford Exposition 
and elsewhere on the Interna- 
tional Exposition grounds have 
been planned for the Ford repre- 
sentatives. 


Luncheon For 


1,000 Kiwanians 


Pontiac, Mich., Aug. 30.—Harry 
J. Klingler, president of the Pon- 
and A. W. L, Gil- 
vice-president in charge of 
addressed 1,000 delegates to 
Kiwanis convention at 
meeting held Wed- 
the company dining 


the state 
a luncheon 
nesday in 
rooms. 

Other speakers on the program 
at the Pontiac plant were Wilbur 
former governor and 
general of the _ state; 
Attorney General Harry S. Toy; 
Dr. Eugene B. Elliott of the state 
department of public health and 
Gordon Dodington, vice-president 
of Kiwanis International of Tor- 
onto, 

Following the luncheon the 
delegates were taken on a tour 
of inspection of the Pontiac fac- 
tories. 


Looks 


How an all-steel body looks with the upholstery and trim removed, 
showing the steel floor, sides, back and roof of one of 
the late Hudson-built Terraplanes. 


| that a bicycle salesman could turn | 


Then and Now 


These contrasting views of the 1925 and 1935 Auburn were received too late for publication in the 10th 
Anniversary issue last week. Both models are powered with eight-cylinder engines, but the 1925 job 
sold for $2,350 against the price of $1,095 for this year’s model. 


Death Ends Picturesque 


&} 


Career of John N. “Willys: 


By C HRIS SINSABAUGH 
Toledo division of the company | 


Detroit, Aug. 30. 


that I 
North 


Kunz-Remmler’s 
first met the late John 
Willys during the national show 
of 1908. He’d just taken over 
Overland and was demonstrating 


| automobile manufacturer over- 


| night. 


| tion because I was born at Athens, 


|N. 
|he declared to Boyer, 
| all 
| beaten hollow. Me for that.” 


| ing automobiles 





Pa., 20 miles from there, and my 
Grandfather Slater had owned 
and operated the Rathbun Hotel 
during the Civil War. 
the Elmira angle, there always 
seemed to exist an affinity be- 
tween John Willys and myself. 
Naturally, from that time on I 
watched the phenomenal progress 
of the boy who became one of the 
greatest figures in the automobile 
industry in the next three decades. 
True, he was not a _ pioneer 
manufacturer, like 
Haynes, Ransom Olds, 
Duryea, Alexander Winton, J. W. 
Packard or the Appersons, but he 
certainly was 
during the period when 
argonauts were struggling with 
their production problems at the 
beginning of this century. It was 
in 1899 that he saw his first auto- 
mobile and it was a Winton. He 
and Gus Boyer, representative of 
a bicycle factory whose product 
John Willys was selling in Elmira, 
were looking out of an office win- 
dow in one of Cleveland’s sky- 
scrapers when they espied a queer 
contraption on the street below 
an automobile. Undoubtedly John 
had the vision even then, for 
“That's got 
in the country 


the bicycles 


Elmira Doctor 


It was at one | 
of Chicago’s most famous eating | 
| places 


Too, he was from Elmira, | 
N. Y., which attracted my atten- | 


Because of | 


Elwood | 
Charles | 


automobile-minded | 
these | 


founded by Albert A. Pope, for- 
mer builder of Columbia bicycles, 
with probably the most preten- 


| tious and most modern motor car 


plant in the country. The Popes 
had folded up, so John N., stepped 


and started to go places. 


From Then On— 

From that time on his success 
was assured. 
50,000 cars. But before he had 
made this high count he had 
started to expand, taking over, 
in 1912, the Gramm Motor Truck 
Co., of Lima, O., 


covered 22 acres, with six acres 


under roof, the largest truck plant | post 


in the world at that time. His 


In 1914 he made | 4; 
| tice 


whose plant | 


| berg at one time used the Eliza- 
beth plant and later on W. G. 
Durant took it over for his Star 
car, 
A Wise Step 

That proved to be a wise step. 
The Willys Corp. operation had 
nicked his immense fortune a bit 

at one time he is said to have 
been worth $200,000,000 but he 
escaped with most of it. He held 


| his place in the front ranks with 


Willys-Overland and the Willys- 
and in 1926 he made a 


with Ford and Chevrolet with the 


| well known Whippet in which the 
| best features of European prac- 


American 
it said 


were 
practice. 


adapted to 
I have heard 


| that the Whippet was the biggest 


money maker of any model he 


|} ever put out. 


keen business sense told him the | 


value of the Knight sleeve-valve 
engine and he secured the Ameri- 
can rights and licensed others to 


A year later an Elmira doctor 


| bought a Pierce Motorette which | 
| gave John N. a chance to really 

| study it and see what made the | 
| wheels go around. 


And then he 
bought one, too, and started sell- 
as a side line to 
his bicycle business. He sold two 
in 1901, four in 1902 and 20 in 
1903. By 1906 he was operating the 
American Motor Sales Co. selling 
Overlands, 
a struggling concern which had 


| reached a production of 47 cars in 


1907. Young John N. had lined 
up a lot of sales for that year 
when the panic came along and 


| threatened to wreck the Overland 
| company. 


The company could not 
meet its payroll. The Elmira 
dealer hopped a train for the 


| Hoosier metropolis and with a 


shoestring bankroll took com- 
mand of the situation. He scraped 
up $350 to meet the _ payroll, 
wheedled the creditors into line 


| and without much else than a 
| lick and a promise he bought the 
| almost defunct company, put it 
| into production and almost over- 
| night made it an important factor 


in the then young industry. 
When his output totalled 4,000 
in 1908 he took his next bold step. 


| In Toledo was located the Pope- 


made in Indianapolis, | 
| use it. 





John N. Willys 


The Stearns of Cleveland 
was one and later on John N. 
bought that company, too. Later 
on the Willys-Knight also was put 
into production, the high-priced 


job in the line, and only discon- | 


tinued a few years back when the 


company went in for low-priced | 


cars, hook, line, and sinker. 

Mr. Willys faced a financial 
storm during the 1921 panic. He 
had set up the Willys Corp. and 
had built a huge $15,000,000 plant 
at Elizabeth, N. 
ler was working for him then 
and Mr. Willys was set to build 
the Chrysler car at Elizabeth 


| when the Willys Corp. was thrown 


into a receivership, owing $10,000,- 
000. He lost the property, went 
back to Toledo and from that 
time on devoted all his attention 


| company 
|}under the receivership, making 
| and selling cars, and it looks now 


|point of Dodge dealers, 





In 1930 Mr. Willys was named 
S. Ambassador to Poland, a 
he filled with honor until 


U. 


1932. 

Later on introduced the 
Model 77, which still is being 
built at Toledo, a car of most 
radical body design for ’33 which 
failed to click at the time because 
it was too advanced in body style. 
Since then I have noticed that 
others have taken a leaf from 
the Willys book and today the 
Willys-Overland 77 style seems in 
keeping with present trend. 

Two years ago the company 
was thrown into a receivership 
at the time the Michigan banks 
were closed and just prior to the 
bank holiday, which may be one 
of the contributing reasons. Mr. 
Willys and L. A. Miller were 
named as receivers, but later Mil- 
ler retired and D. R. Wilson took 
his place. The vitality of the 
Willys-Overland company then 
was demonstrated, for since the 
has been operating 


he 


as if in another month or so the 
receivership will be ended. 


Dodge Dealers 


Hit 250.000 Mark 
In Sales Race 


Detroit, Aug. 3 30. — The week 


|ending Aug. 24 was another satis- 


factory one, judged from the stand- 
who de- 
livered an additional 6,771 cars 
and trucks and boosted their 
previous tally of 245,385 sales to a 
new year-to-date total of 252,156 
passenger car and truck deliveries 

82,784 more than were made by 
Dodge dealers within the corre- 
sponding period of 1934. 

Dodge dealers’ sales for the 
week ending Aug. 24, so far re- 
ported to the office of A. vanDer- 
Zee, general sales manager of 


| Dodge division of Chrysler Corp., 
J. Walter Chrys- | 


accounted for 5,282 Dodge and 
Plymouth passenger cars and for 
1,489 Dodge trucks. The truck 


| sales figure represents the highest 
| weekly record attained so far this 


year. 

Used vehicle sales made by 
Dodge dealers during the latest 
report week totaled 8,243 passen- 


to Willys-Overland. Fred Duesen- | ger cars and trucks. 





Passenger Car Ret 


Index Shows 81 in July 
Against 78.5 During June 


Washington, Aug. 30.—The value 
of retail sales of new passenger 
automobiles, according to the pre- 
liminary adjusted index, shows a 
slight increase from June to July, 
1935, a U. S. Bureau of Foreign 
and Domestic Commerce bulletin | 
revealed today. This index, which | 
makes allowance for the number 
of days as well as for usual sea- 
sonal movements, was 81.0 in July, 
on the basis of the 1929-1931 aver- 
age of 100, compared with 78.5 in 
June and 70.0 in May. 

Daily average sales, 
seasonal adjustment, 


without 
decreased 
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about 15 per cent from June to 
July in contrast to a usual de- 
crease of about 19 per cent, it is 
shown. 

Sales in July, according to the 
preliminary figures, were 20 per 
cent greater than in July, 1934, 
and 55 per cent higher than in 
July, 1933. The aggregate value | 


¢ 





for the first seven months of this 
year was 37 per cent above that 
for the corresponding period of 
last year and 100 per cent higher 
than the first seven months of 
1933. 


Index of Dollar Value of Retail Sales of New Passenger Automobiles 


1929-1931 
Without Seasonal Adjustment 


Month 1933 1934 
0 re . 28.1 22.8 
MEUM, oc csccccsce 27.8 45.7 
RE Sh 5 o.vicese esas 32.5 68.4 
Oh sccncectcves 45.5 87.9 
Gv ace.pa's a08 58s 59.9 78.1 
Terre 65.2 84.6 
Eis ge06s a6 6¥.6-60 57.5 73.9 
EI isi sis8e ban 9 58.3 63.1 
September .......... 51.2 51.9 
ere 42.7 47.3 
| ee 33.0 39.2 
ee 17.3 27.7 
Annual Index ....... 43.3 57.6 


p—Preliminary. 


Olds Adds Two 
Southern Zones; 


Total Now 28 


Lansing, Mich., Aug. 30.—In- 
creasing sales by Oldsmobile in 
the southern states resulted this 
week in the addition of two Olds- 
mobile zones, making a total of 
28 in the country. 

One new zone includes all of 
Florida excepting the extreme 
western section and southeastern 
Georgia. Headquarters will be at 











L. H. Brown W. J. Rutledge 


Jacksonville and operations begin 
Sept. 1 The other zone takes in 
eastern Texas gnd 10 counties in 
southwestern Louisiana. Head- 
quarters will be in Houston after 
Sept. 1. 


F. C. Sibley, for many years a 
field executive for General Motors 
cars, is the manager of the new 
Jacksonville zone, Ralston an- 
nounced. Sibley has been serving 
as a special representative for 
Oldsmobile in the New York zone. 








F. C. Sibley 


His assistants will be E. N. Prugh, 
assistant zone manager; G. L. 
Davenport, zone service manager; 
and R. N. Cravy, zone car distri- 
bution-office manager. All three 
have been serving in the Olds- 
mobile Atlanta zone. 


W. J. Bryan has been named 
the zone manager of the new 
Texas zone. He will be succeeded 
in his former position as zone 
manager in Oklahoma City by 
L. H. Brown, his assistant there. | 
W. N. Darby, representative in ' 





100 


With Seasonal Adjustment 


1935 1933 1934 1935 
51.5 41.0 33.5 75.0 
72.7 33.0 54.5 86.5 

100.2 30.5 64.5 94.5 

116.7 30.5 59.0 78.5 
98.4 42.5 55.5 70.0 

104.9 49.0 63.5 78.5 

p 89.0 52.5 67.0 p 81.0 
52.0 56.0 
52.0 53.0 
53.5 59.0 
53.0 63.0 
30.5 49.0 


Kansas City, becomes assistant 
zone manager in Oklahoma City. 
Chief aides to Bryan at Houston 
will be M. B. Casler, assistant 
zone manager, and G. S. Marlette, 
zone service manager. Casler 
comes from the Dallas zone office 
and Marlette has been an Olds- 
mobile service representative in 
Denver. 


The appointment of W. J. Rut- 
ledge as Cleveland zone manager 
also was announced by Ralston. 
Rutledge has been affiliated with 
General Motors since 1928. Since 
joining Oldsmobile in November, 
1933, he has served as sales pro- 
motion manager in the eastern 
region and as assistant zone man- 
ager in Philadelphia. 


Jobbers Protest 
Alleged Effort 
To Close Market 


Seattle, Wash., Aug. 30.—Meet- 
ings of automotive jobbers held 
here and at Spokane developed 
charges of “assertedly alleged 
efforts of some interests and 
groups of interest to create, inso- | 
far as possible, a closed market 
condition in the automotive field.” 


The sessions were under aus- 
pices of the Seattle Automotive 
Wholesalers Assn., and the Spok- 
ane Automotive Wholesalers Assn. 

The desirability of unity among 
jobbers dominated the discussions 
of those attending the meetings. 
They also agreed upon the impor- 
tance of close analysis of the | 
competitive situation in the auto- 
motive after-market, along with 
the need for better merchandising | 
methods to meet that condition 
most effectively. 

The meetings were among a 
series being held throughout the 
western section of the country 
as the contribution of the Motor | 
and Equipment Wholesalers Assn, 
to a more effective unity of re- 
gional, state and local groups, 
referred to as “outposts of in-| 





fluence in forceful organization | 
work.” B. W. Ruark, general | 
manager, is representing the 


MEWA at the sessions. 


Will Employ More 


Springfield, O., Aug. 30.—Between | 
300 and 400 men will be employed | 


by the Springfield unit of the Elec- 








15, when the new plant here is ex- 
pected to be in operation, Byron | 
Fortier, manager, estimates. About | 
100 men are now employed remodel- 
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ail Sales Value Increases 





Win Guild Scholarships 





in Montreal and Quebec. 
officials, 


Seated: 


Standing, left to right: 


| 
| Six $5,000 university scholarships were awarded at the fifth Fisher Body Craftsman’s Guild convention 
Photo shows the six winners with General Motors executives and Canadian 


Edwin C. Hill, radio news commentator; the six award winners— 
Kenneth Jensen, 20, Metuchen, N. J.; Ralph H. Munson, 20, St. Paul; John Imbody, 15, Marion, O.; 
Francis Gadd, 15, Spokane; Mervyn P. Reilly, 20, Medicine Hat, Alta., and Robert M. Rasmussen, 15, 
Regina, Sask.; W. S. McLean, Guild secretary and advertising director, Fisher Body division, G. M. 


R. S. McLaughlin, president, Canadian Guild and G. M. of Canada, Ltd.; His Worship Dr. J. E. 


Gregoire, Mayor of Quebec; Hon. E. L. Patenaude, Lieut.-Gov., Province of Quebec; W. A. Fisher, 
American Guild president and vice-president, G. M., and R. H. Grant, vice-president and member of the 


executive committee, G. M. 





Auburn Fetes Super-Sellers 
With Four-Day Vacation 


Lake Wawasee, Ind., Aug. 30.— 
Forty-six master Auburn sales- 
men arrived here this week for a 


four-day vacation, all expenses 
paid. 

These _ super-salesmen came 
from all parts of the United 
States. Thirty-six of them were 
winners in the company’s first 
National Master Sales Contest, 


and 11 were winners in the short 
term contest. 

The party was first taken 
through Auburn’s plants at Con- 
nersville, Ind., and the main of- 
fice at Auburn, Ind. Later they 
were brought here for a three-day 
vacation as guests of the Auburn 
Automobile Co. 

Roy H. Faulkner, president of 
Auburn, presented each man 
with a Master Salesman certifi- 
cate, in addition to the other gifts 
which they had individually won. 
Following the three days of golf, 
swimming and other recreation, 
men will return to their homes. 

Salesmen making up the party 
were: G. F. Hornbaker, Glendale, 
Calif.; Robert C. Schuster, Brook- 
lyn, N. Y.; George W. Cromwell, 
Baltimore, Md.; Charles F. Ga- 


Honorary 


Chicago; William Fehon, 
Belleville, N. J.; L. K. Eben, 
Cleveland, O.; S. S. Jackson, 
Houston, Tex.; H. G. Crains, Chi- 
cago; Harry J. Erhart, Buffalo, 
N. Y.; G. N. Hughes, White 
Plains, N. Y.; J. D. Fulrath, Chi- 
cago; M. S. Davis, Brooklyn, 
N. Y.; Harry Salvat, Chicago; 
Allen F. Stearns, Miami, Fla.; 
Frank D. Baird, Toledo, O.; 
Frank Orrill, Dayton, O.; Aaron 
G. Cohen, Hartford, Conn.; Rob- 
ert C. Bastress, Ft. Wayne, Ind.; 
H. O. Chapman, Milwaukee, Wis.; 
W. C. Denny, Atlanta, Ga. 

R. A. Riddell, Ft. Wayne, Ind.; 
R. E. Hotchkiss, Spokane, Wash.; 
William H. Evans, Ft. Wayne, 
Ind.; H. P. Gauker, Connersville, 
Ind.; Herbert Smeraldo, East Or- 
ange, N. J.; L. D. Kyle, Auburn, 


briel, 


Ind.; Herman C. Viers, Miami, 
Fla.; O. W. Loutzenhiser, Au- 
burn, Ind.; Morris S. Reichelt, 


Evanston, IIl.; William N. Keiser, 
Allentown, Pa.; Lloyd Sparrow, 
Tampa, Fla. 

Carl de Lacee, Pensacola, Fla.; 
Kenneth Bucher, Peoria, Ill; J. 
O. Henson, San Diego, Calif.; 


Members 





William S. McLean, right, international secretary of the Fisher Body 
tric Auto-Lite Co. of Toledo by Sept. | Craftsman’s Guild, and Claude B. Watt, left, Canadian secretary, are 
made honorary members of the Guild alumni, organization of youths 
who have won scholarships in the model coach-building competitions. 


| William A. Fisher, Guild president and vice-president of General 


ing the old Central Brass and Fix-| Motors, is presenting alumni keys to the two secretaries, at the 
convention in Quebec. 


ture Co. plant. 


Charles Wilson, Trenton, N. J.; 
Dick Hadley, New York City; 
Ted C. Staffler, Balboa Island, 
Calif.; A. G. Gordon, Bronx, N. Y.; 
Ben D. Seltzer, Chicago; Leo 
Warden, Chicago; A. E. Baker, 
Birmingham, Ala.; E. A. Dock- 
steader, Portland, Ore.; Ernest 
Duecker, Oak Park, Ill; H. E. 
Landy, Auburn, Ind.; Lewis Sha- 
ver, San Diego, Calif., and Ferd 
Smeraldo, East Orange, N. J. 


Evans te Ready 
For Production 


Of 1936 Austin 


(Continued from Page 1) 


being promised; better perform- 
ance, a speed of 70 m.p.h. being 
anticipated; appearance and ap- 
pointments in keeping with the 
style trend. The former price 
range was from $295 to $395, but 
Evans announces if there is any 
change it will be downward. 


Evans, 34 years old, has been 
selling automobiles ever since he 
was 16. He started out selling 
used cars and in 1928 he opened 
a used car business in Miami, fol- 
lowing this with similar establish- 
ments in Tampa, Jacksonville and 
St. Petersburg. Becoming inter- 
ested in Austin in 1932, he 
opened additional outlets in At- 
lanta, Nashville, Birmingham, 
New Orleans, Houston, Louisville 
and other points. 

So successful has he been with 
his southern connection that it is 
reported that in addition to many 
thousands of used car sales, he 
has merchandised in excess of 
10,000 Austin cars and trucks. He 
has general offices for these oper- 
ations in Atlanta, where he has 
inaugurated an export depart- 
ment. 

As yet no announcement as to 
factory personnel has been made, 
but it is expected that within a 
week or so Evans will be ready 
to go into more detail as to his 
plans for the immediate future. 
He will make his temporary 
headquarters in Butler and will 
retain his Atlanta enterprise. 


De Soto Sales 
Total 18,796 
For 34 Weeks 


Detroit, Aug. 30.—De Soto sales 
for the first 34 weeks this year 
totaled 18,796 cars, an increase of 
154.7 per cent over the number 
sold in the corresponding period 
a year ago, L. G. Peed, vice-presi- 
| dent of the De Soto Motor Corp., 








| said today. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the auto- 
motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value. 
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SATURDAY, 


On Used Car Losses 


CATHOLIC PRIEST in a small town in Pennsylvania 
had just concluded his usual Sunday sermon, which 
After a 


AUGUST 31, 7 


A 


on this day was directed at the village gossips. 
moment’s pause he said: “Now I suppose ivery wan of 
you will go home and say to yoursilf, “Faith, didn’t the 
good father give Mrs. Murphy hell today!” 

This admonition comes to our mind now after hearing 
some of the reactions to the recently published dealer 


profit survey being conducted by NADA. It seems that 
everyone feels that these figures were published in criti- 
cism of the other fellow. The purpose of this survey is, in 
our opinion, to develop factual data on conditions today. 
There need be no pointing of fingers. 

However, one thing very definitely is disclosed by the 
figures brought to light by the NADA to date, and that 
is that dealers are paying more for used cars than they 
can sell them for in the open market. Let us all try to 
forget that terrible tongue of Mrs. Murphy and try to 
correct our own errors. 


This Little Pig Goes To Market 
| THE UPPER right hand corner of this page William 
Ogg Fitzgerald has pictured the changed status of our 
farmer buyer during the past two years. In 1933 if the 
Son of the Soil wanted an $800 car it was necessary for 
him to start to market with his truck loaded to the gun- 


wales with corn, oats, wheat, butter and what have you, 
and the herd of hogs heading the hegira would have 
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HAPPY Well, we has passed the 
NEW 10th birthday and must 
YEAR! confess that we feel a 


little like the morning- 
after-the-night-before! It was a 
grand experience to find in every 
mail the _ felicitations of 
friends and with the coming of 
every messenger boy a bunch of 
orchids, but like all good things 
it is rapidly coming to an end 
and we are settling down to the 
old routine. So far as ADN is 
concerned we have already be- 
gun our New Year—if the first 
10 years were the hardest we 
look forward to the next 10 with 
all the zest of a youngster who 
first pulls on his long pants. We 
have learned quite a lot in the 
first decade and we hope to profit 
by it in the second. 


& * * 


DETROIT IS beginning to take 
on the activity of the Ethiopian 
front. Most Detroiters have put 
away their golf bags and their 
yachts dawdle at their moorings. 
There is the hustle and bustle of 
a mining camp in the lobbies of 
hotels and office buildings. They 
know there is gold in them thar 
1936 hills! It seems a little 
strange to be doing two months 
earlier than usual the tasks which 
must be done before the first turn- 
stile spins at Grand Central Pal- 
ace. Not a few have been caught 
napping and they intend to make 
up for lost time by burning the 








blocked the highway from gutter to gutter. At that time 
hogs were selling at $3.58 a hundred pounds against $8.60 
this year; cattle were $5 against $10.36; wheat was 52 
cents a bushel against $1.05 today, and so on down the line. 
Almost to an item farm products are just about doubled in 
price since this time in 1933 and the crop this year will 
be, according to all reports, about equal in size. That is 
the reason we are urging dealers to sell to the farmer. 
With 


The State Can Help 

cur THIS OUT and send it to your governor: 

the automobile industry bending every effort to 
spread employment more evenly throughout the year it is 
faced with a problem of changing a nation’s buying habits. 
Buying habits in many cases are throwbacks from the old 
open car days when winter driving was out, and most new 
car purchases were made in the spring. Another factor 
is in the licensing period. In most states half-year fees 
are accepted. As a result, some buyers delay purchases as 
much as six weeks to gain this advantage. Cannot states 
co-operate by prorating their license fees monthly, or at 
least quarterly, so that incentive to wait for a lower fee 


would be lessened? 
(COMPLETE reports on new car and truck registrations 
for July reveal a total of 285,195 new passenger cars 
and 51,243, bringing the total registrations of cars and 
trucks in 1935 to 1,798,378. Late in June and early in 
July ADN called attention to the fact that the selling year 
of 1935 was not yet at an end. It is gratifying now to 
find that the July figures bear out in full the predictions 
we made at that time. 


July Comes Through 





midnight oil. 
* cd 

WHAT CHANCE has the poor 
socialist got these days? A set 
of figures just received from an 
admirer of even this column 
makes me want to challenge the 
communistic party in Russia to a 
showdown. If there was ever a 
share-the-wealth plan in this or 
any other country which can 
match these figures, I’ll stand cor- 
rected, but the facts as given me 
are: 
Standard Oil of Indiana paid 

$4.88 a share in taxation and set 

aside $1.25 per share for its 
stockholders. 

Standard Oil of New Jersey, 
$2.88 in taxes, $1.25 for stock- 
holders. 

Standard Oil of California, 
over twice in taxes what was 
paid out to its “capitalistic” 
stockholders. 

Now neither you nor me, nor 
any other sane man believes for 
one minute that government op- 
eration could collect the same 
money out of these properties, 

operating them for its own direct 
benefit. Before these net profits 
are arrived at, hundreds of mil- 
lions of dollars have been paid 
out for wages, freight, deprecia- 
tion on equipment and selling ex- 
pense, all of which goes as direct 
benefit to the people themselves. 
The system looks to me like a 
perfect one. The companies men- 
tioned as being so heavily taxed 
are paying for a war out of which 
(if I remember) they were quite 
considerable beneficiaries. They 
are paying for good roads which 
have multiplied their sales possi- 
bilities over-and-over. Their 
stockholders are not getting 
enough, perhaps, but you and I 
wish we had a few thousand 
shares of either of the stocks 
mentioned. With all the belly- 
aching, there is no law which 
forces the present holders to keep 
their stock and none that pre- 
vents you or I from buying all 
we want on an open market. The 
stock has increased greatly in 
value during the past 12 months, 
so I’m inclined to ask, “what’s all 
the shooting about?” 
* * a 

I ASSUME that the admirer 
who sent me this clipping in- 
tended that it should be the final 
argument - to-end-all-arguments 
about how “rotten” our govern- 
ment has grown to be. Well, 
maybe I’m just plain stupid, but 
I still remember that “right-or 
wrong” we got into a war back 
in 1918 which piled up an awful 


(Continued on Page 11, Col. 1) 
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In This Corner 


The views expressed in this column are those of our readers 


and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 





ate your “Golden” issue—Floyd A. 
Noe, manager, automotive advertis- 
ing, The News, New York City. 


Interested 


I have been very much interested 
in your articles covering neighbor- 
hood sales and_ service stations. 
They seem to be the real answer to 
organization problems’ in_ small 
towns in this section of the country. 

I am very much interested in the 
Ford detailed designs for neighbor- 
hood stations as published in the 
Automotive Daily News Aug. 17. In 
fact, I would like to supply each 
sales representative with a copy of 
the Aug. 17 issue. I am wondering 
if you would be kind enough to se- 
cure me five extra copies of Auto- 
motive Daily News dated Aug. 17, 
and have same forwarded to me— 
Grady Gamble, zone manager, Olds 
Motor Works, Portland, Ore. 





Real Need 

We want to offer you congratula- 
tions in connection with your Tenth 
Anniversary issue on Aug. 24, and 
express the hope that you will enjoy 
many more years of the same type 
of service you have been rendering 
to the automotive trade. 

We feel that Automotive Daily 
News supplies a real need. It is one 
of the publications that we are al- 
ways very anxious to receive. The 
car registration data was especially 
valuable and altogether we can com- 
pliment you upon having a snappy, 
readable newspaper.—P. E. Cham- 
berlain, executive sales office, Amer- 





Belated ican Hammered Piston Ring Co., 
Baltimore, Md. 
My belated but none the less 
hearty congratulations upon your 


birthday and the progress that you 
have accomplished. 

Best wishes for continued success! 
—W. F. Hufstader, vice-president 
and general sales manager, Buick 
Motor Co. 


AS OTHERS 


SEE IT 





ye 
John N. Willys 

John N. Willys, who died Monday, 
was one of many men who were 
graduated by the bicycle industry 
into automobiles. Unlike many of 
them, he was successful in making 
a fortune and keeping ‘it. Luck 
played a large part in his career, 
but credit must be given him for 
foresight and energy. He was one 
of the first to see that an immense 
potential market for motor cars ex- 
isted in America, and one of the 
first to go after it on a large scale. 
He was essentially a salesman and 
an organizer, rather than a manu- 
facturer or a financier. 

The miracle which Mr. Willys per- 
formed in 1907, when he took over 
the bankrupt Overland concern in 
Indianapolis on a shoestring, filled 
its contracts and paid its debts, is a 
classic story in the history of the 
motor industry. But the tale of the 
Overland distress in 1921 is one that 
a number of close-mouthed bankers 
can tell if they choose. The com- 


(Continued on Page 11, Col. 4) 


Udder Folk Talk 


I BEND IN A LONG BOW STOP 
YOUR TENTH ANNIVERSARY 
NUMBER RINGS THE BELL IN 
TRUE SLOCUM SINSABAUGH 
MANNER STOP CONGRATULA- 
TIONS FROM US ALL STOP 
WE WILL BE WAITING FOR 
THE TWENTIETH ANNIVERSARY 
NUMBER STOP 

BILL HOARD, 

HOARD’S DAIRYMAN, 


Thanks 


Congratulations on your interest- 
ing commentary of the events which 
have transpired to ADN within its 
span of years until you have cele- 
brated your “Tin” Anniversary. 

The paper continues to interest 
me, as it has since its inception, and 
I have found it to be of much help 
in many ways. 

Best wishes to you and your asso- 
ciates until you go on to commemor- 





















When something big breaks out abroad, 

the meteorologist (Mr. Weber, in this case) 
dishes up a tasty résumé of the news on the 

globe. The globe obligingly turns around while he 
X’s the spot. The young actress in the foreground 
hangs on to Mr. Weber’s words and the 

railing. When he is finished, nobody even has to 
buy a paper—that’s how altruistic we are! 


\ Ve the News Building was in the 


blueprint stage, somebody got the idea that 
it would be nice to have a globe and some 
weather charts in the lobby, for people to 
look at. 

Raymond Hood, the architect, thought it 
was such a swell idea that he spent more than 
$200,000 on it. Our lobby is a cross between 
a cathedral and a jewel box, all black glass and 
chromium metal, with a twelve-foot globe, 
and charts and graphs and all sorts of strange 
instruments in panels around the wall. It is a 
pretty swell lobby. 

Well, after we got all the instruments in, 
we found out that somebody had to take care 
of them. Dr. James Henry Scarr, of the U. S. 
Weather Bureau in New York, had helped in 
getting the gadgets together, and he suggested 
one of his assistants for the job—Mr. J. 
Henry Weber. So we gave Mr. Weber the 
job, with the title of Meteorologist, and an 
admiral’s uniform he hardly ever wears. 

We thought we had taken Mr. Weber out 
of the Weather Bureau, but that was just our 
mistake. Mr. Weber proceeded to make us 
into a weather bureau. In the first place, the 
instruments are like babies and have to be 
cared for twenty-four hours a day. In the 
second place there are reports to get out every 
few hours with nineteen or twenty-four 
copies of each. Why there are so many reports 
we didn’t know, but Mr. Weber says you 
can’t run a weather bureau without reports. 
Meanwhile the reports keep piling up, filling 
room after room. In another ten years or so 
there won’t be any space left in the News 
Building for tenants. 

Well anyway, Mr. Weber got himself 
some assistants. Two are ex-government men 
who worked in places like Panama, Medicine 
Hat and Nome, where the United States 
Weather Bureau has stations and makes lots 
of reports. Another came in cold, right out of 
civil life. 

These Weather Bureau guys are just like 
G-Men. Besides making reports, they watch 
every little thing, take care of the gadgets, 
answer various kinds of questions, give 
lectures every so often and point out 
places on the globe where things happen 
and apparently keep our lobby customers 
informed and happy. Have you 
never been in the News Building 
lobby? You want to come up and 


see us sometime! 


Mr. Chrysler’s tower is 
more elegant than ours—but 
ours shows which way the 
wind is going and how fast! 
The beehive thing under- 
neath holds gadgets which 
register on dials and charts 
in the lobby panels. 
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whether a WEATHER BUREAU 
was worth while... 


. V ELL anyway, Our W eather Dureau has 


been running along smoothly for five years and 
we hear very little from our meteorologists. 
But last Friday a friend of ours phoned us, on 
account of he was going fishing Saturday and 
wanted to know whether he should take 
along sunburn cream or long woolen drawers; 
and what kind of weather did our weather 
bureau suggest for Saturday? 

So we tried to call Mr. Weber on the 
phone but had to make six calls before we got 
him. When we got him we asked what kept 
his phone so busy. Mr. Weber said he had a 
lot of calls, especially on Friday. We asked 
who was doing all the calling but he said he 
was too busy to tell us and would send up a 
report. Trust him for that! 

Well, sir, you could have knocked us over 
with Jimmy Braddock when that report came 
up. It seems there are an awful lot of people 
who prefer to get their weather from us rather 
than the U. S. Bureau for which they pay 
taxes—like a restaurant man going out to eat. 
Our weather bureau got more than 25,000 
phone calls in the first six months of 1935 
and 6,100 more in July! And from who—we 
mean whom! Here are some of its clients: 

1—Individuals phone for information 
about flying weather, rain data over week- 
ends, skating and snow conditions at winter 

resorts. 

2—Remington-Rand phones daily in 
the summer months to get data on tem- 
perature and humidity, both of which are 
important in the manufacture of stencils. 

3—Johns-Manville calls for probable 
temperature and humidity for the next 
twenty-four hours, to set controls on air 


conditioning apparatus. 


4—The Portof New York Authority; wind 
velocity, to keep barges under control: 
snow and ice data, to keep bridges serviceable. 

5—Good Humor Ice Cream; to determine 
production for the next day. 

6—New York Steam Corporation; tem- 
perature data for following morning, to fore- 
cast load and pressure required. 

7—Railroads; for ice, snow and sleet con- 
ditions; for snow coverage at resorts in the 


Poconos, Berkshires, etc., 


‘ 


where Sunday 
‘snow trains” are run. 

8—Long Island Railroad; in the summer, 
for fishing conditions off Montauk Point. 

9—The I. R. T. subway; temperature data. 
The law provides that cars must be heated 
when temperature drops below 4o degrees F. 

10—Department of Sanitation, New York 
City; snow reports, to determine when to 
hire men for snow clearing. 

11—Madison Square Garden; in summer, 
to get rain data preceding any event in the 
outdoor Bowl. 

12—The Polo Grounds; rain data. 

13—WMCA and other stations; to get 
forecasts in advance of outdoor broadcasts. 

14—Building superintendents; in winter, 
to make provisions for heat required on the 
following day. 

15—Steamship companies ask for four- 
day forecasts, preceding weekend cruises. 

16—Long Island potato growers; in 
summer, reason unknown. 

17—Produce dealers; in winter, to arrange 
for unloading cars and ships at night if tem- 
perature is going to reach the freezing point. 

18—Trucking firms; for snow predictions. 

19—Restaurants; for forecasts, to plan 


menus, gauge supplies. 


NEW YORK’'S 


20— Contractors pouring concrete ask for 
temperature forecasts in winter. 

21—Coal and fuel oil companies; to gauge 
demands and deliveries required. 

22—Department stores; for forecasts, to 
estimate store traffic and stock requirements 
on the next day, and to run or postpone in- 
sertions of certain advertising. 

23—Advertisers; manufacturers of lotions, 
anti-freeze compounds, etc., to determine 
insertion dates. 

24—A 


materials for heat conductivity, phoned every 


manufacturer, testing building 
day for almost three years to get data on wind 
direction and velocity. 


Some of the younger set drop in and get confused 
and argumentative over degrees Centigrade and baro- 
metric pressure and such. It’s really very educational! 


25—An architect, planning building with 
N.E. exposure (the same as the News Build- 
ing) wanted data on wind velocities to figure 
stresses and strains. 

26—Ice skating rinks; wanting tempera- 
ture forecasts. 

27—Swimming pools; to get ready for 
following day’s business. 

28—Yachtsmen; for wind velocity and 
direction; particularly before and during the 
Bermuda race, as legs are determined by wind 
direction and velocity. 

29—Sports; a large volume of calls is 
received in summer for weather conditions in 
major league cities, to determine the likeli- 
hood of games being played. And there are 
frequent calls for information on weather at 
race tracks. 


30— Weather nuts; surprisingly plentiful. 


Tribune Tower, Chicago * Kohl Building, San Francisco * 220 East Fortry-seconp Street, New York 
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New Nebraska Laws Affect Dealers, Truckers 
Require Bond of $5,000 


And $10 Touring Fees 


Lincoln, Neb., Aug. 30.— Four 
new laws passed by the 1935 
Nebraska legislature and vitally 
affecting automobile dealers and 
trucking interests went into effect 
Aug. 26. S. F. 290 provides for a 
special license fee of $10 to be 
collected for each motor vehicle 
towed on highways behind an- 
other machine. It also requires 


to insure payment of any dam- 
ages that may be caused to per- 
sons or property by the operation | 
of such towed vehicles. Dealers 
regularly licensed in Nebraska are | 
exempt from these _ provisions. | 
The penalty is $100 to $1,000 fine. 

H. R. 328, a revision of the Ne- 
braska highway traffic regula- 
tions and rules of the road, re- 
quires heavy trucks and buses to 
be equipped with power brakes, 
and specifies speed limits and sig- 
nals for turning, etc. 

S. F. 32 requires operators of | 
motor trucks, repair cars and 
buses to carry red flags and 
flares for warning traffic on high- 
ways when stops are made to re- 
place tires or make emergency 
repairs. The state engineer has 
approved three types of flares for 
use by vehicle operators named | 
in the law. 

S. F. 115 allows the state high- 
way department to issue special 
permits for driving motor vehicles 
exceeding the weight and dimen- 
sions specified in the state laws, 
over Nebraska highways. 


Chevrolet to Display 


At Mich. State Fair | 


Detroit, Aug. 30.—As in pre- 
vious years, the Chevrolet Motor 
Co. will be represented by dis- 
plays and demonstrations through- 
out the Michigan State Fair, com- 
pany officials announced today. 

This participation, they said, 
will be more extensive than in 
1934. The company will again 


| Aug. 24. 








make use of its own building, 
where a crew of workmen is now 
at work installing a series of 
exhibits. Entertainment, educa- 


| tional material and special dem- 


onstrations will be included. 


'Ch ryeler Sales 


filing of a bond of $5,000 or more | 


Hold Fast Pace 
During August 


Detroit, Aug. 30.—Retail deliv- 
eries of Chrysler and Plymouth 
cars by Chrysler dealers totaled 
3,541 units in the 
Of this total, 2,799 were 
Plymouths and 742 Chryslers. 


These figures show an increase 


for Plymouth of 7.4 per cent over | 
|the corresponding week of 1934, 
|}and an increase for Chrysler of 


22.8 per cent. The combined lines 
are up 10.3 per cent. 

In the 34 weeks of 1935 includ- 
ing Aug. 24, retail deliveries of 
Plymouth cars by Chrysler deal- 
ers were 108,261. The Chrysler 
deliveries totaled 30,689, a grand 
total of 138,950 units. This ex- 
ceeds by 28.2 per cent the 84,449 
Plymouths delivered in the cor- 
responding 34 weeks of 1934, by 
85.3 per cent the 58,434 delivered 
in the same period of 1933, and 
by 254.4 per cent the 30,544 deliv- 


Spicer Mfg. & Union 


Vote Working Contract 


Toledo, O., Aug. 30—A new 
working contract offered by 
the Spicer Mfg. Co. was voted 
into effect immediately by the 
members of the United Auto 
Workers’ Union employed at the 
Spicer plant, last week. The new 
contract includes a wage increase 
and a 5-day, 40-hour week. It 
will run for one year. 
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New Reo 14-Ton Model 


| . . . : . 
|Reo Motor Car Co. announces this new %-ton commercial job at a new low chassis base price of $445, 


a reduction of $50 from the old model. 
and pick-up types on a 118-inch wheelbase. 


New Chevrolet Process 


‘Bonds’ Metal Rustproof 


Detroit, Aug. 30.— What is 
claimed to be the first large 
commercial application of a new 
rust-proofing process has. been 
made by Chevrolet Motor Co. with 


the installation of special equip- | 


ment for the “cromodizing” of 
fenders, running boards, and 
other sheet metal parts. In the 
new  process_ rust-proofing 


on a conveyor through a series 
of spray booths, and the treat- 
ment combines with the metal 


and changes it chemically to form | 


a rust proof surface, 


Advantages Claimed 

Numerous manufacturing ad- 
vantages, and extra benefits to 
the car owner, are claimed for 
the new process, which was de- 
veloped by the Chevrolet manu- 
facturing department in conjunc- 
tion with the laboratories of the 
American Chemical Paint Co., and 
tested by the General Motors re- 
search laboratories. Since the 
treatment of the sheet metal is 
the last step before the enamel- 
ing of the parts, the cromodizing 
equipment is installed at the as- 
sembly plant rather than at the 
manufacturing plant where the 
stampings are made. The new 
Baltimore assembly plant was the 
first of Chevrolet’s 10 plants in 
the United States to be equipped 
for the process. 

Fenders and other parts resist 
not only rust, but corrosion caused 
by salt and other chemicals used 
in the treatment of highways to 
control dust or to melt snow and 
ice. 


Surface Changes 


smooth surface, it is said, since 
the rust proofing does not depend 
on material adhering to the sur- 
face, but on a change in the sur- 
face itself. 

The bond between the metal 
permits the repair of dented fend- 
ers without damaging the protec- 
tive coating, which cannot flake 
off. 


Nash Export Official 
On 22,000 Mile Flight 


Kenosha, Wis. Aug. 30.—J. L. 
Todd, assistant export sales mana- 


| ger of The Nash Motors Co., is 


on a 22,000-mile flight during 
which he will gather first hand 
| information on sales conditions 
from Nash-LaFayette dealers and 
| distributors in 19 Central and 
South American countries and 
islands of the West Indies. The 
trip will consume four months 
and Todd will make the journey 
| in both land and sea planes. 





is | 
accomplished as the parts pass | 





Zenith Starts 


Plant Expansion 


Detroit, Aug. 30.—The greatly 
augmented demand for Zenith 


| carburetors in the truck, tractor 


and bus field has necessitated the 
enlargement of the companys 
present manufacturing facilities 
here. 

It has been announced by V. R. 
| Heftler, president of the Zenith 
| Carburetor Co., that work has al- 





ready been started on additions to 
| the present plant in Detroit which 


With panel body the base price is $685. 
A station sedan is also available. 


It is offered in panel 


| will cost in the neighborhood of 
$45,000. This construction pro- 
gram will provide room for the 
additional equipment and person- 
nel required to handle the com- 
pany’s current volume of business. 


The new building will include a 
laboratory and engineering build- 
| ing, together with increased fac- 
| tory facilities to step up produc- 
tion of carburetors and fuel filt- 
ers. The new addition will con- 
nect with the present offices and 
shipping department and will also 
| serve to house the expanded sales 
service department. 





| Bans Below Cost Sales 


| Montgomery, Ala., Aug. 30.—A 
| bill to prevent the selling of goods 
and commodities at below cost prices 
| has been introduced in the Alabama 
‘legislature by Senator Mooneyham. 


For the Heavy-Footed 


The treated parts possess a| 


This device, the Speed Limitator, made by the R. G. Handy Mfg. Co., 


Detroit, enables the car owner to 


adjust the top speed of his motor 


at will. It is easily adjusted and can be locked at any position. 
Device to Control Speed 


Can be Adjusted, Locked 


Detroit, Aug. 30.—The “Speed 
Limitator,” a device for setting 
any desired maximum speed of 
an automobile engine by pro- 
viding a limit to which the car- 
buretor throttle valve may be 
opened, has been introduced by 
the R. G. Handy Mfg. Co., De- 
troit. 

The setting may be made at 
any position and then locked with 
a Yale key. The setting is visi- 
ble, shown by a pointer on a scale. 

Installation is said to be easy 
and setting can be accomplished 
in less than 30 seconds, it is 
claimed. There are no moving 


parts and no lubrication is re- 
quired. 


Among the uses listed by the 
company are the following: 


Breaking in new or overhauled 
cars; factory drive-aways; com- 
mercial cars where speed is not 
necessary; protection of a loaned 
car; control of speed of a car 
used by younger members of the 
family. 

For the control of speed on a 
broken-in car, the Limitator is 
said to bring greater economy 
and longer wear for all engine 
parts. 
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“AUSTIN IS HERE TO STAY! 





Real economy is obtainable only in low-weight units. 


& 


AUSTIN economy and stability has been proven. 


€ 


Now, we are happy to advise, that adequate finances are back of 
America’s most economical factory facilities, and that a steady and 
continuous flow of new model passenger and commercial cars will be 
available for the 1936 selling season. 


\ 4 


Intensive engineering research developments make available for the 
1936 AUSTIN the following characteristics: 


& 


More Economy—lU)p to sixty miles per gallon of gas. 

















Better Performance—Seventy miles per hour. 


Re-Styled—Appearance and appointments in keeping with the 
style trend of 1936 cars. 


Low First Cost—Formerly $295 to $395. Any changes will be 
downward. 


€ 





Still the four-cylinder car, in the same weight class—tried and 
proven—twelve years in England, six years in America. The car 
without competition and a money maker for 1936. 

Our faith in the future of AUSTIN is based upon actual ex- 
perience in all branches of producing and selling low cost trans- 
portation. We are well acquainted with dealer problems and 
know that the AUSTIN program for 1936 will provide an an- 
swer to those problems. 


Since reorganization announcements, dealer interest in allotments 


conclusively show that the contemplated production for 1936 of 
six thousand units will be grossly inadequate; for example, a 
Pacific Coast distributor alone estimated his requirements at four 
thousand units. Southern dealers, thus far, estimate a minimum 
of three thousand and several thousand more for export. In order 
to provide an adequate and steady supply of new AUSTINS for 
1936, we must know the minimum number of cars to meet the 
requirements of your territory. Please fill out the coupon below 
and return immediately. 


AMERICAN AUSTIN CAR, INC. hi A Pinna 
5 Ve K 


THE AMERICAN 





OTHER DEALERS—Austin might be available 
in your territory. Fill out coupon and write 
for further details. 


“For the most profit per 
dollar invested—SELL 
AUSTIN.” 


President 


P. S.—Buy Genuine AUSTIN Parts—Now Available 


AMERICAN AUSTIN CAR, Inc. 


Butler, Penna. 
Name 


Address. 


lerritory 
Estimated Minimum Required for 1936: 
Passenger Units 


| 

| 

| 

| 

l 

| 

| 

| City State 
\ 
| 

| 

| 

| 

' 


Commercial U nits 
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Michigan Dealer F inds Feeder Stations Big Aid 
Operates Neighborhood 


Plan in Three Cities 


By THOMAS J. ABELE 
Bay City, Mich., Aug. ; the opening of the 
new Bayford Co. Ford sales and service station here 
Aug. 10, E. A. Wieneke, manager, reports an increase of 





this of Several 


at least one-third in all branches of the business. 

The main station, located at the junction of two through 
arteries to the north, utilizes modern equipment through- 
out and is a good example of the spread of this type serv- 


ice station to small towns. 
plant, with facilities for every® 
kind of repair work, there are 
two feeder stations and plans call 
for more to be 
erected soon. 
Wieneke,a 
veteran in auto- 
mobile sales and 
service, also has 
a main branch 
and two feeders 
in Saginaw, a 
city about 20 
miles away. In 
Sault Ste. Marie, 
Mich., he oper- 
ates a sales and 
service station 
with one feeder. Since his first 
switch to the feeder and main 
plant type of service, Wieneke 
has become enthusiastic about 
the system. His newly opened 
Saginaw station is the result of 
his experience and embodies all 
the features he has found to be 
successful in his other stations. 


192 Foot Front 


The main Bay City station has 
a frontage of 192 feet. The build- 
ing, situated on a corner, has a 
curved front, surmounted by a 32- 
foot tower. It is built through- 
out of white enameled glazed 
brick with green trim. Neon 


NEIGHBORHOOD 
SALES AND 
SERVICE PLAN 


more dollars 
for dealers / 


In addition to the main 


signs and_ flood attract 
night drivers. 

A feature of the station is that 
the showroom and entrance to 
the service department is un- 
obstructed. Tokheim meter gas- 
oline pumps are centered on an 
island 
tower. 

At the right end of the building 
which has 9,500 square feet of 
floor space, is a showroom dis- 
playing four cars. The entire 


lights 


building has a crown roof, which | 


through complete suspension does 
away with posts. The showroom 
floor is red cement, acid treated 
and waxed. Large salesmen’s 
closing rooms lead off the show- 
room. The main office is to the 
rear of these, 
Parts Displayed 

A parts and accessory display 
is located at one end of the show- 
room. Elaborate restrooms are 
located at the foot of the tower, 
adjacent to the pumps. 

Three wide doors lead into the 
service department, which has a 
capacity of 25 cars. The entire 
interior of the shop is aluminum 
painted for maximum light. Sky- 
lights throw ample light and the 


Everyone who ever heard the name knows 


what “Edison” has done! 


Everyone who bought 


the Edison Spark Plug on a basis of confidence 
now knows just what this quality plug will do! 


The “ 


plug that made good in a year” continues 


to make good with the motoring public and 


the automotive trade. 


E DISON-SPLITDORF CORPORATION, WEST ORANGE. N. J. 


ty 


INOUSTRIES 


| absorber cartridge. 


|and differential, 
| the latter two run under the floor 








| unit 


‘tion of the piston and 


4 OMMUMN--T 


directly in front of the| This view of the Bayford Co., Saginaw, Mich., shows the modern treatment and large frontage. The 


inset is one of two feeder stations, located in a fine residential section of the city. 





forced circulation is constant and 


without drafts. 

Equipment includes a Hobart 
Bros. force pump in the wash 
rack. Two hydraulic hoists will 
take care of any model car. The 
Alemite high-pressure lubrication 
system includes three pressure 
tanks, for chassis, transmission 
Pipe lines for 


and radiate from a central point 
for more convenience. All lines 
are equipped with measuring 
gauges and are adjustable so as 
to be seen from any part of the 
hoist. A booster pump creates a 
lubrication pressure of 6,000 to 
8,000 pounds. Chassis lubrication 
is through an overhead swivel 
pipe. 
Hi-Speed Equipment 

Hi-Speed greasing equipment is 
used. Joice hoists are arranged 
for accessability from all sides. 
Air-hose and light cords are 
mounted on overhead reels. Ac- 
cording to Wieneke the new 
equiyment has meant a saving of 
nearly one-half in greasing time. 
Other equipment includes Bowes 
Seal Fast tire equipment, Champ- 
ion ¢ir-compressors, and Aro air- 


| service towers, used in both the 
| main and feeder stations. 


compression 
in the base- 


Air and _ water 
pumps are placed 
ment to do away with exces 
noise. 


Cheaper t 


Detroit, Aug. 30.—The Gabriel- 
Walex shock absorber, now being 


| manufactured in this country by 


The Gabriel Co. is said to be more 
economical in production, adapt- 
able to all types of suspension, and 
adjustable to all requirements. 

One of the outstanding feat- 
ures is the self-contained shock 
The piston 
and cylinder form an _ integral 
and the only essential re- 
quirement of the shock absorber 
housing is that it provides the 
necessary opening for the inser- 
cylinder 
cartridge. The form and to a 
very large extent, the size of the 
shock absorber housing can be 
varied as desired by the car 
maker, where it is preferred to 
have the shock absorber housing 
serve other functions as well. 

The hydraulic action takes 
place within the movable cylinder 
as it is compressed against the 
oil cushion between the cylinder 
and the fixed piston. Since the 
entire action takes place within 
the cylinder, the housing serves 
simply as an oil reservoir. 

The shock absorber cartridge 
unit, which can be described as a 
retarder unit, is subject to con- 
trol and adjustment by an exter- 
ior adjusting screw plug. 

The Gabriel Co. has obtained 
the exclusive manufacturing and 


from pumps interferes with 
engine-tune-ups and in addition is 
annoying to the customer. 
According to Wieneke his small 
feeder stations provide by far the 
greatest portion of his new con- 
tacts. His station managers are 
instructed to become acquainted 
with customers and people in 
the neighborhood. By means of 
these contacts Wieneke’s experie- 
ence shows that many car sales 
and heavy service jobs can be 


directly attributed to his feeders. 
The success of these feeders is 
evident in the fact that he is 
making plans for the erection of 
additional stations in Bay City 
and Saginaw. He already has 
two feeders in each of these cities. 

Applying big-city service ideas 
to small towns (Bay City popu- 
lation is 47,000; Saginaw, 80,000) 
Wieneke has increased his busi- 
ness approximately one-third de- 
spite near-by competition. 





New Shock Absorber 


gs | This cross-section view of the new Gabriel-Walex shock absorber 
Wieneke claims that noise | shows the removable cartridge, claimed to adapt the device to all cars. 


Control is adjusted by means of a screw on the outside. 


New Shock Meenas 


to Produce” 


selling rights to the shock absor- 
ber. 
in Germany, the original work 


THE VALUE OF 


UNIFORMITY 


@ When Neighborhood 
Stations are uniform in de- 
sign, color and layout they 
are more quickly identi- 
fied with the manufactur- 
ers’ cars. Motorists more 
quickly get the habit of 
driving into uniform sta- 
tions ...see two or three 


and think they’ve seen 
ten or twenty. 
And besides... 


greater economy in build- 


there’s 


ing ten or more stations 


at a time. Write Austin. 


SERVICE STATION DIVISION 


THE AUSTI 


Engineers and Builders 


Offices in Principal Cities—Detroit, 


The basic idea was devised | 


| starting some two years ago in 
| that country and further devel- 
— by Gabriel engineers, it is 


Jobn J. Batterman, president of 
Gabriel Co., made a trip to Eu- 
| rope this summer to inspect the 
records of the shock absorber 
with car manufacturers and ser- 
| vice authorities. 


N COMPANY 


National Headquarters: 16112 Euclid Ave., Cleveland, O. 


Michigan, 2842 West Grand Boulevard. 
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Court to Weigh Out of State Collection Move 


North Carolina | Dealers which followed. So I hope they | || eligible for appointment as ambas- 
’ , | sador to Poland 





will take it away from me pain- . _ ~ . \}| s and. 

4 ° lessly, when I buy gasoline or a AS oO + | ERS He was ever an optimist about the 
watt ax uit utcome —— of bonds or a private yacht, SEE iT i} | motor wucinede, tat pomees to - 
| because if I can afford any of . “mu act may be attributed some oO s 

; y failures. But it should be recorded 





¢ 5 —— ——— |them I won’t mind paying for 
ale Ic © 7 . : : : : ay : ine oe lal aia vial 
Raleigh, N. C., Aug. 30.—North | for the main event. But I think | past indiscretions of which, being \oail “ Sa that he was an optimist at a period 
Carolina automobile dealers are! yy nee be . : : , (Continued from Page 6) when optimism and hard work were 
é CC are! we have been doing a grand job/| white, American-born and over , 1eeded larize the new 2ans 
eagerly awaiting the outcome of a | “muddling-out-of-it” (as the Eng-/| 21, I am willing to accept my | Ptny was eG SAR Be. Wanye 208 of aan and tl n h ; nM 
: ~ : r 5 . ” ey ‘ 5 < 5 . — »| O conveyance, ant 1a le can e 
su o be filed in Wake County | ich cay) - : — : ; : ya. | tinued to head it during another : , , 
it t ‘ Y | lish say) and some of the things | minute share of the responsibility. | period of prosperity, selling his| numbered among the pioneers who 





s =) : » validity | . F p 
Superior Court to test the validity | which hav e-been-done-about-it .. * holdi scape the crash | Made the American industry what 
f th venue act provision levy- . 1oldings in time to escape the crash | (" = , ; 
o e oie te i p : piles | must have been right, because SURPRISING how many folks} which followed the depression of | it is--The Detroit News. 
ae “pe oe th re a MeS/even those who so recently|I meet who feel the same way | 1929. . 
Th winitial: "9 + coma - test viewed-with-alarm have taken a/|I do about it. Guess they are| Genial and generous, a man who Hit-Run Law Passes 

: _ an an ate Ww Z vacation from the microphones. the lsind who are sticking to their | inspired liking and confidence, John} Madison, Wis., Aug. 30.—The Mi- 
Zoe ug. N C id te ; ” ° own knitting, sending their kids N. Willys can not be rated a giant | chalski bill relating to assistance by 
Powell, of Draper, N. C., paid to} AND STILL FRYING in my | to camps, buying new automobiles | °f ™°tordom. He played a spectac-| motorists to injured persons was 
the North Carolina commissioner | pwn stupidity, I assume that in| and singing in their bath tubs ular part in the rise of the industry, | approved by Gov. Phil LaFollette on 
of revenue, under protest, the | some way I will have to contrib-| but then, it is quite possible I aap ai — | Dee we. St nals Se eke ee 
. ° pani : eo he _ : ’ “ OSs General Motors. failure 5 injuring 
sales tax required on an automo » share avine : i. ede. | eee a ae no MLO! ailure to stop upon injuring a 
bile purchased in Virginia. ee mars are for oe don’t oe iate with the right _ He gave distinguished service dur-| person from $1,000 to $1,500 and 

-year spree and the hang-over | people!—G. M. S. ing the war, and thus made himself| from two to five years in jail. 


J. M. Broughton, attorney for| . ' 
Powell, indicated that suit will be - a —_—__— ‘ en 
filed immediately for the recovery 
of the amount paid, in which suit 


Danville, Va., in July and imme- 
diately forwarded to A. J. Max- | 

SS t i th } - * 
nage Mllgerstg a saan of Every Ten e and make the low priced 
Maxwell, however, it is averred, | 1% «ton Model C.30 the 


well, North Carolina commissioner 

decline to issue the license tag or Ir - S | F lI 

i i s in additi p h d h u in 
title certificate unless in addition uc qd es qd spearhea fort e f ll li e 


constitutionality of the act will be | 
questioned. © 
The attorney said that Powell | 
new automobile in | e ri errno i nea 
of revenue, his application for li- | 
cense plates and title certificate, 
to the amount tendered the pur- | 
chaser should also pay the sales | in the Model C -30 
tax. : 
Under the terms of that portion 


purchased a 
sending with the application the | 
of the revenue act attacked by 


i» the popular C-30, at its record low 
price, the International Truck dealer 





Powell as invalid, the issuance of 

license plates or title certificate now has a powerful weapon et his hand 

for any new or used motor ve- 7 

hicle is prohibited “unless appli- | for assailing the 1%-ton market —the mar- | 
cation is accompanied by a certifi- . ; 
eate from the dealer showing the ket which absorbs nearly 60 per cent of all 

sales tax to have been paid, or by trucks sold in the United States. He not only 

the amount of tax required under os ss 2 

the law.” —- has, for immediate sale, a truck value which 

oe we believe is superior to the best that is being 


offered by any competitor, but he has a spearhead 


e 
—a word in | : 
of attack for presenting the full line of International 


e oe ; : 
edgewise Trucks. The Model C-30 gives the International man entree 
The International Model to scores of new prospects, and every time he sells the 1'- 

(Contaned from Fage ©) C-30 is the outstanding ton unit, he is in admirable position to deal with other 


load of debts that we could see. | 
What we couldn’t see was the | truck value in the 1'- truck needs of the same customer. 


inevitable depression which has | ton field today. Chassis : : . 

— oor —_ a. — price $598 £.0.b. factory The complete International line, ranging from Ye-ton to 

i Oh. « esspahenne 10-ton, fits every hauling need in every dealer’s commu- 

| nity. Selling is made easier for every dealer by the reputa- 

sd tion of the trucks and the service—by the International 

finance plan on both new and used trucks—and by the 

SEPTEMBER constant volume of International advertising. Ask the near- 

Pe ee Ot em est International branch for information on the franchise 
in your territory. 








Coming Events 





OCTOBER 
3-13—Paris, France. French Automobile Show 
14-186—Louisville, Ky. National Safety Council 
24th Annual Safety Congress. 


te. Wont 2ewart, Me 1. Commer INTERNATIONAL HARVESTER COMPANY 


Vehicle Show. M ICA 
NOVEMBER OF AMER 
2-9—New York City. National Automobile 606 So. Michigan Ave. (incorporated) Chicago, Illinois 
Show. Grand Central Palace. 
2-9—-Los Angeles. Auto Show. 
2-9—-San Francisco. Auto Show. Civie 
Auditorium. 
2-9—Baltimore, Md. Auto Show. Fifth 
Regiment Armory. 
3-4—Chicago. National Battery Mfrs. Asan. 
Convention. Sherman Hotel. 
9-16—Buffalo, N. Y. Buffalo Automotive Trade 
Assn. 34th Annual Show. 
9-16—Newark, N. J. Auto Show. 
9-16—Detroit. Aute Show 
9-16—Washington, D. C. Auto Show. 
9-16—Toronto, Can. National Motor Show of 
Canada, under auspices Canadian Na- 
tional Automobile Chamber of Com- 
merce. 
10-16—Cincinnati, 0. Automobile Dealers’ 
Assn, Automobile Show. Held in Music 
Hall 
11-14—Los Angeles. American Petroleum In- 
stitute. 18th Annual Meeting. Bilt- 
more Hotel. 
11-16—Pittsburgh, Pa. Auto Show. Motor 
Square Garden 
11-17—Asbury Park, N. J. Monmouth County 
Automobile and Truck Show. New 
Casino. 
11-16—Philadeiphia. Auto Show 
16-23——Minneapolis, Minn. Northwest Automo 
bile Show. Armory Bldg. 
16-24—-Milwaukee. Auto Show 
18-23—Des Moines, ta. Auto Show. 
18-23—Rochester, N. Y. Auto Show. 
23-28—Columbus, O. Auto Show. 
23-30—Chicago, Auto Show 
23-30—Cleveland, 0. Automobile Show. 
23-30—Montreai, Can. National Motor Show 
of Eastern Canada 
25-30—Sprinofield, Mass. Auto Show. Muniet- 
pal Anditorium 
30-Dec,. 6—Kansas City. Mo. Auto Show. 
DECEMBER 
2-8—Seattie, Wash. Auto Show. 
9-13—Atiantic City, N. J. Automotive Service 
Industries Show. 








a 





Montreal, Que., Aug. 30. Aaihont 
mobile sales in eastern Canada 
resumed their upward trend in 
July after a lapse of two months. 
Although showing the customary 
seasonal 
month, the decline of 30 per cent 


was not nearly as great as last | 


summer. July sales of 5,795 cars 
are 27 per cent above those of the 
same month a year ago, according 
to figures compiled by Might Di- 
rectories. The number of cars 
sold to the end of July amounted 
to 47,732, an increase of 11,050, or 
30 per cent over the corresponding 
period of 1934. 

Chevrolet, the Financial Post 
states, took the lead for the first 
time this year over from Ford, 
but by a very small margin. Ford 
still holds a wide advantage in the 
cumulative total. Apart from the 
leaders, the greatest improvement 
in sales has been made by Dodge, 
which is more than 2,700 cars 
ahead of last year. Other manu- 
facturers to show gains of over 
1,000 cars in the cumulative totals 
were Oldsmobile, Pontiac and 
Plymouth. 

All provinces are well above last 
year’s figures, although in the 
month Nova Scotia registered a 
small decline. 

Sales of leading makes in east- 
ern Canada are as follows: 


July 7 Months 
1935 1934 1935 1934 
1,021 10,299 9,844 
1,112 13,879 8,652 
477 6,753 4,039 
529 5,253 4,127 
341 3,529 1,748 
183 2,951 
145 1,345 
158 1,315 
246 664 
82 754 


5,795 4,! 


Hudson Sales 
In July Set 
6 Year Mark 


Detroit, Aug. 30.—Last month 
was the best July, in sales as well 
as shipments, for six years, the 
Hudson Motor Car Co. reports. 
When comparing shipments, the 
gain for 1935 over the same 
month of 1934 is 96.2 per cent. 
July retail sales were the largest 
of any July since 1929 by a con- 
siderable margin, it is said. With 
a sale of 7,079 cars in the United 
States, July, 1935, exceeded the 
previous July by 14 per cent. 

Not only is the sales gain over 
1934 being sustained during the 
first part of August, but is being 
increased as is indicated by the 
fact that the week ending Aug. 3, 
1935, shows a gain over the same 
week of last year of over 30 per 
cent. According to William R. 
Tracy, vice-president in charge of 
saleS, there is every indication 
that August of this year will show 
a considerable increase over a year 
ago, judging from the volume of 
orders now on hand. As a result 
of the increased demand for Hud- 
sons and Terraplanes, field stocks 
are about 40 per cent lower than 


Chevrolet 
Ford 
Dodge 
Plymouth 
Oldsmobile 
Pontiac 
Terraplane 
Chrysler 
Buick 

700 


558 47,732 


dip from the previous | 


1,497 | 
1,185 | 
1,154 | 
1,463 | 


36,682 | 
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Banadian New Car Sales Hold Lead Through J uly 


Chevrolet Takes Lead 
From Ford by Small Margin 





Plymouth Sales 
For Week Total 


7,013 Vehicles 


Detroit, Aug. 30.—Late summer 


sales of new Plymouth cars are | 


holding up well, H. G. Moock, 
vice-president of the Plymouth 
Motor Corp., 


Aug, 24. 

Moock reported that Plymouth 
dealers have sold a total of 280,- 
748 new cars to date this year. 
This represents an 
25.6 per cent over the number of 
new Plymouths delivered at re- 
tail in the corresponding period 
a year ago, it is said, 


Ford Motor Co. Victor 
In Infringement Suit 


Grand Rapids, Mich., Aug. 30.— 
Ford Motor Co. was victor in an 
opinion given by Federal Judge 
Fred M. Raymond in a_ suit 
brought by George N. Goodrich 
of Walled Lake, Mich., who al- 
leged infringement of a patent on 
a manifold system of distribution 
of fuel to the cylinders of a gaso- 
line engine. 

Goodrich contended his patent 


| was infringed by the Ford com- 


pany in its manufacture of 1934 
and 1935 models. The opinion, 
however, went against the Ford 
company in-so-far as the court 
refused to uphold it in conten- 
tions that Goodrich’s patent was 
invalid. At the trial Louis Chev- 
rolet testified for Goodrich and 
| Alanson P. Brush, after whom 


| testified for Ford. 
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Mississippi 
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34] 


344 


"351 


‘total, 49 States 
341 


for July 


they were last year at this time, 


Tracy reports, 


Open New Office 

Youngstown, O., Aug. 30.—Open- 
ing of a new sales office at 622 
Dwight bldg., Kansas City, Mo., 
fective Sept. 1, is announced by N. 
J. Clarke, vice-president in charge 
of sales, Republic Steel Corp. The 
new office will be in charge of Rob- 
ert L. Pierce, of the St. Louis dis- 
trict sales office. 


Acken Appointed 

Omaha, Neb., 30.—H. C. 
Acken has been appointed district 
manager of the Omaha branch of 
the United States Rubber Co. tire 
division, to succeed E. B. Moore, 
who has been transferred to Indi- 
anapolis where he will serve in the 
same capacity. Acken comes from 
Chicago. 


Aug. 


ef- | 


January 


said today when he | 
announced retail deliveries of 7,- | 
013 cars during the week ending | 


increase of | 





| the old Brush car was named, 





Chevrolet Gets the Bird 


“These birds were caught stealing gas,” explains M. D. Douglas, left, national parts and accessories 


merchandising manager, and C, W. Wood, national service director of Chevrolet Motor Co. 
Plug Co. is supplying these cages to 65,000 dealers and service stations. 


AC Spark 
Ten thousand Chevrolet dealers 


will be the largest single group to get the birds. 





24,933,403 Autos Registered 


For Nation 


Washington, Aug. 30.— During 
1934 a total of 24,933,403 passenger 
cars and trucks were registered in 
the United States, according to 
tabulations made by the United 
States Bureau of Public Roads. 
The figures represent a gain for 
the country of 4.6 per cent over 
the preceding year. 

The figures, it was said, are 
somewhat in excess of the pre- 
liminary estimates made earlier in 
the year for nearly every one of 
the 48 states. 


During 1934 


The 1934 registration included 
21,524,068 passenger cars and 3,- 
409,335 motor trucks. This year’s 
registration may reach the all- 
time high of 26,657,072 recorded 
in 1930, official added. 


O. H. Buschmann Named 


As Brunner Engineer 
Utica, N. Y., Aug. 30.—Appoint- 
ment of Oscar H. Buschmann as 


assistant chief engineer of the 
Brunner Manufacturing Co., 
Utica, N. Y., was announced today 
by G. L. Brunner, president. 


New Shuler Axle Head 


Louisville, Ky., Aug. 30.—John P. 
Potter has been elected president 
of the Shuler Axle Co. of this city, 
it was announced today. He re- 
places W. E. Dugan who resigned. 
At the same time, A. W. Lissauer, 
president and treasurer of the Louis- 
ville Drying Machinery Co., was 
elected vice-president of Shuler 
Axle and will act in an advisory 
capacity in the manufacturing de- 
partments. H. R. Silver was re- 
elected secretary of the Shuler com- 
pany and G. A. Dougherty was 
named asst. secretary. 
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Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and 
Metropolitan New York area which are compiled by Sherlock & Arnold. 
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10th Anniversary Congratulations Continue 


ge ADN As 


Birthday Edition i is Read 


Encouraging 


I congratulate you on 
Anniversery special edition. It not 
only does great credit to you 
as publisher but there is a lot of 
encouragement in it for the rest of 
us because the fine showing made in 
this edition is proof that the auto- 
mobile industry is going strong.— 
Senator Arthur Capper, Washington, 
BD C. 


Just a Child 


Seeing your box notice in your 
Aug. 10 issue inviting veteran deal- 
ers to help you celebrate your Tenth 
Birthday, I cannot resist the temp- 
tation to take the opportunity to say 
you are just a “child” in the automo- 
bile business, this being my 32nd 
year selling Ford automobiles. 

But, as a “child,” you have done a 
very good job and I read your every 
issue regularly because they keep me 
in touch with manufacturers and 
dealers all over the United States, 
also the individuals. 

Your “Sparks” column is worth 
the price alone and I must admit 
that the editor, Chris Sinsabaugh, is 
no “child” as I can go back to the 
old bicycle days with him, which 
probably accounts in a great meas- 
ure for your splendid success; and 
with a publisher like George Slocum, 
who had the nerve to invest his 
money and move the works from 
New York to Detroit over night, I 
don’t see how you could help but 
make a success. 

Only wish I had the space and 
time to say something nice about 
everyone in your organization, even 
down to the office boy, as we all 
know every link in the chain must 
be solid to publish the best automo- 
bile newspaper in the United States. 

So, here’s to you all and may you 
have many, many happy returns of 
your Tenth Anniversary Birthday.— 
W.L. Hughson, Wm. L. Hughson Co., 
Ford dealer, San Francisco, Calif. 


your 10th 


Better Late Than Never 


When the announcement of 
Te “nth Anniversary number ca 


your 
me to 


the ain I was away on a very 


much needed vacation and my hith- | 


erto reliable staff overlooked sending | 


you a message of congratulations. 


Belated as I may be, I do wish to | 


add my sincere congratulations to 
the host of others and to wish you 
many more prosperous and success- 
ful years to come. 

As an infant venture, the Automo- 
tive Daily News was recognized by 
the Automobile Merchants Assn. as 
filling a very much needed purpose 
in the dissemination of facts and 
information throughout the trade. 
There is an old saying with which 
you are no doubt, very familiar to 
the effect that “nothing is deader 
than yesterday’s news.” The Auto- 
motive Daily News with its current 
news and statistics is a vital operat- 
ing help to all the industry and en- 
ables us in association work to keep 
abreast the tide of events and the 
rapidly changing picture. 

Recognizing the worth of your 
publication, the Automobile Mer- 
chants Assn. has_ shouted your 
“wares” far and wide and we feel 
proud and happy that in our small 
way, we have helped to contribute 
to the perpetuation of your service. 

Permit me to offer you my hearti- 
est congratulations personally for the 
fine job you are doing and to wish 
you continued success.—H. G. Bragg, 
general manager, Automobile Mer- 
chants Assn. of New York, Inc. 


Constructive Progress 


Just a little note to congratulate 
the publisher on your splendid Tenth 
Anniversary edition, and to share a 
generous portion of happiness with 
you over the things you have accom- 
plished during the past 10 years. 

The publisher’s own story about 
ADN is particularly interesting 
typical of the fellow who wrote it. 
All through it is a fine spirit which | 
speaks so well for him. 

His mention of Harry Kline and 
the Austin car brought back interest- 
ing memories of an earlier day. 
ood to see _the prog ress you 


t’s ¢ 
ts g 


and | 





Auburn 


EdUCATION 
ENFORCEMENT 


Saf ety Car 


13 


This supercharged Auburn phaeton sedan, equipped with a loudspeaker, plays an important part in the 
safety program of the Indiana State Police. Troopers are using it to hail motorists who break traffic 
regulations, point out their offense and warn them against repetitions, Officer Paul Beaverforden, shown 
in the picture, has been detailed to operate the car. 
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Popular Poplar 


Congratulations on your 10th An- 
edition. It certainly is a 
“sweetheart.” However, I think you 
will have to change your heading, 
the Acorn Became Big Oak.” 
growth is much more rapid 
than the oak. The poplar grows 
much faster and your rate of growth 
seems to be more comparable to the 
well-known, fast-growing poplar. 
congratulations and 
for your continued suc- 
Paxton, The Capper 


Topeka, Kan. 


Again 
best wishes 
Legler 
Publications, 


cess. 


Pleasant 


TO MY MILLION DOLLAR PUB 
LISHER AND BICYCLE RIDING 
EDITOR HEARTIEST CONGRATU- 
LATIONS ON ADN TENTH 
BIRTHDAY AND ANNIVERSARY 
ISSUE IT IS WORTHY OF THE 
FIRST DECADE ENJOYED 
EDITORIALS IMMENSELY IT HAS 
BEEN A MOST PLEASANT TWO 
YEARS FOR ME LOOK FORWARD 
TO GREATER AND CONTINUED 
PROGRESS AND SEND MY 
GENUINE AND MOST SINCERE 
WISHES TO YOU ALL FOR 

OUR FUTURE SUCCESS UNDER 
YOUR PUBLISHING GUIDANCE 
EDWARD KRUSPAK, 


| ADN EASTERN ADVERTISING 


MANAGER, 
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Bouquets 


Permit me to congratulate you on 
your very excellent anniversary num- 
ber, which I have just examined. 

Also, I must congratulate the pub- 
lisher on his own article, which is 
entertaining, informative, and con- 
vincingly sincere—-B. Kirk Rankin, 
publisher Southern Agriculturist, 
Nashville, Tenn. 


Leans On ADN 


Congratulations on your 10th An- 
niversary—and good wishes to you 
and your entire staff for a continued 
solid improvement in your Automo- 
tive Daily News. 

Having been a subscriber for 
long I don’t see how we could get 
along without your paper which we 
receive regularly. It is indeed quite 
popular with all of us here at the 
Detroit office—J. W. Bryant jr., 
Wagner Electric Corp., Detroit, Mich. 
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Tax Collection 
Lincoln, Neb., Aug. 30. 
collections during July 
or the largest 
any month since 19382. Deducting 
collections of the one-cent tax for 
relief purposes, a total of $943,433 
was left, which was $150,547 larger 
than the amount collected during 
July of 1934. The increase in col- 
lections is attributed, in part at 
least, to more stringent enforcement 
of gasoline tax collections and op- 
eration of the new port of entry 
law. 


-Gasoline 
totaled 
total of 
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th Dimension 


The News of Automotive Advertising 


By 


Gain 


GERRY SCHURMAN 


Network time sales continue sizeable gains as reports 


for July show sales 
last year. 


far in advance of the same month 
Total time sales for the month were $3,119,405, 


NBC accounting for $2,208,935 of the total and CBS for 


$910,470. 


Last year July sales totalled $2,494,710, with 


NEC getting $1,864,420 of the total and CBS $630,290. 


July network sales set a 


Automotive 
tures included Ford, $81,807; 
Oil, $50,680; Firestone, $48,160; 

and Texas Co., $45,365. 


Simultaneously with this an-| 
nouncement a report from CBS|} 
indicates that the nine-months| 
total will show an increase of | 
23.5 per cent over the same period | 
of 1934. September gross billings | 
are expected to hit the million | 
dollar mark, a gain of 43 per cent 
over last year. 


Substantial increases are 


gas divisions, the latter expected 
to be four times higher than a 
year ago. Automotive 
already scheduled with C 
ard, Socony-Vacuum, Studebaker, 
and Standard Oil. 


Merger 

Erwin, Wasey & Co., Ltd., Chi- 
cago, has merged with Carroll 
Dean Murphy, Inc. Murphy be- 
comes vice-president and head of 
plans and copy of Erwin, Wasey. 
Murphy and Myron T. Henshaw, 
senior vice-president and secre- 
tary of the Murphy organization, 
will become stockholders and di- 
rectors of E-W. 

W. Frank McClure, vice-presi- 
dent of the Murphy firm, will 
maintain his own offices to handle 
accounts that have been under 
his personal direction. 


Gordon T. Whitburn 


Gordon T. Whitburn, advertis- | 
the Michigan 


ing manager of 
Farmer, died last week. He is re- 
ported to have suffered 
stroke which was 
pneumonia. 


followed by 


Encore 
Lawrence Tibbett will again be 


heard over the air in a Packard- | 


fore- | 
seen in the automobile and oil and | 


contracts | 
3S for | 
this fall include Ford, Gulf, Pack- | 


a sun-| 





sponsored broadcast over CBS at | 
Tuesday. | 


8:30 p.m., EDST, 
Tibbett was chosen 
male-singer on the air, 
third successive year in the Na- 
tional Radio Editors poll. He is 
said to have built the largest 
radio audience among automobile- 
sponsored programs last year. 


Sick List 

John Gaughen, former president | 
of the Detroit Adcraft Club, is in 
the University Hospital at Ann 
Arbor, Mich. ... Ted Allen, of the 


every 
foremost 


for the | 


| Inc., 


new record for the month. 


advertising ranking near the top in expendi- 
Sun@——— — 


| Curtis Publishing Co., is also 


temporary resident there. 


a 


Appointed 

Porter D. Collins, formerly 
branch manager for Goodyear 
has been appointed advertising 
manager of 
which was recently acquired by 
Goodyear. ... L. L. King will re- 
sign as treasurer and media direc- 
tor of Benton & Bowles, Inc., the 
first of the month and will join 
Arthur Kudner, Inc., as media 
head. Dan Pykett will 
newspaper space buyer for the 
new agency. ... Thomas L. Kap- 
lan has resigned as vice-president 
and 


Advertising Co., Toledo, and has 


Kelly - Springfield, | 


be | 


director of Central Outdoor | 





| features, 


Pontiac Sales 
Total 3,198 in 
Second 10 Days 


Pontiac, Mich. Aug. 30.—Deli- 
veries of new Pontiac automobiles 
in the United States during the 
second 10-day period of August 
were 3,198 bringing the total for 
the first 20 days of the month up 
to 7,144, according to figures of 
the Pontiac Motor Co. sales de- 
partment. 

These figures represent a mark- 
ed increase over 1934 when second 
10-day retail sales in August were 
1,913 and the total for the 20 days 
was 3,992. In line with the late 
summer recession, this year’s 
August figures show a decline of 
16 per cent from the correspond- 
ing — of — 


Sparks 


(Continued from Page 1) 
tives feel the company has intro- 


|duced more of these features that 
|have become permanent 


in the 


Mr. and Mrs. 


industry as a whole than its com- | 


petition. 

Listed by the company are such 
in addition to the epoch- 
making coach, as: 1926, first | 


manufacturer to produce steel 


| bodies on a production basis in its 


also given up his interest in the | 
Packer Outdoor Advertising Serv- 


Anderson Hewitt, for- 
with McCann - Erickson, 


ice. 
merly 
Inc., 


has joined the radio depart-! lubricated single disc 


starter on the instru- 
ment board, aluminum 
clutch plate, lightness combined 
with the tensile strength of steel, 
cork insert 


own plant, 


Silhouette 


This unique photograph is used by Chrysler to compare the stream- 


lines of its Airflows and the modern transport planes. 


ment of J. Stirling Getchell, Inc., 
New York.... Ruthrauff & Ryan, 
has added Robert G. Wilson 
to the copy staff of its Chicago 
office. He was formerly with 
Armour & Co., J. Walter Thomp- 
son, and Sears, Roebuck c & Co. 


| clutch; 
| gine 


1929, Duoflo automatic en- 
lubrication and labrinthian 
motor oil cooling which by reduc- 
ing operating oil temperatures an 
additional 45 degrees protects and 
maintains the body of the lubri- 
cating oil, combination electric 


| Thomas H. Corpe, 


national advertising manager of the Buick Motor 


| Co., and his recent bride, the former Miss Frances Ridley, of Detroit. 
| This photo was snapped as they were coming out of the Little Church 
Around the Corner, New York, where they were married Friday, Aug. 


23. 


They are spending their honeymoon at the Atlantic Beach Club, 


Long Island. 


alloy | 


oil and gasoline gauge; 1930, 
silent highest quality valve springs 
in medium and low priced field; 
1/1931, cam-ground aluminum alloy 
pistons; 1932, unified body in 
chassis structure adding strength 
and cutting weight; 1935, Electric 
Hand, eliminating gear shift levers 
from front compartment. 

| * * * 


| AND TODAY, this week as 
| matter of fact, Hudson comes out 
| with a statement that its first six 
|months this year have produced 
|its largest earnings for a similar 
oe in five years. Working 

capital has been increased more 
than $8,400,000 since the first of 
|the year, the report states. 


* * 


WHEN, IN THE “In the Pink” 
column of mine in ADN of July 


24, I urged the Chicago show com- | 


mittee to abandon the Coliseum 
which had housed the big exhibi- 
tion for 34 years and suggested 
taking on the International Amphi- 
theater at the stock yards, I felt 
something like Don Quixote fight- 
ing that famous windmill of his. 
I doubted 
}out of the rut. Now we 
carrying the story this week that 


the show will be held at the stock | 


yards the week of Nov. 16-23 and 


I’m hoping that my literary effort | 


“In the Pink” helped the commit- 
tee arrive at this wise decision. 


* * * 


CHICAGO NOW has an oppor- 
tunity to regain all its lost pres- 
tige. I’ve felt it has been slipping 


ialietis Super-Sellers Enjoy Four-Day Vacation 


al 


several years, largely because 
of its location. Now it’s going to 
be different, for the fat stock 
show at the yards has proved the 
people will go there in larger 
numbers than they have at the 
Coliseum. 

Furthermore, the manufacturers 
are going to have their demand 
| for space granted, for the Amphi- 
theater is said to have more floor 
space than any other building in 
the country, outside of Atlantic 
City. One sales manager told me 
this week that he is going to be 
j}able to get enough space to show 
at least 25 models, including his 
trucks. And don’t forget there is 
| free parking there for 4,000 cars. 


* * * 


-ROPERLY ADVERTISED, 
Chicago should attract a record- 
breaking attendance of dealers. 
Chicago is so centrally located 
ithat they'll be coming from all 
parts of the country. If they do 
Chicago should have no difficulty 
in rehabilitating itself and per- 
haps next year be reinstated as a 
national show, which is as _ it 
should be. 


for 


if Chicago would get | 
are | 


S. A. Exports Down 


Washington, Aug. 30.—Exports of 
iron and steel products from this 
country to South America decreased 
33 per cent during the first half of 
this year, compared with 1934, the 
Department of Commerce revealed 
this week. The total was 92,229 
gross tons. Brazil was the leading 
buyer, taking 25 per cent of the 
aggregate shipments. 


Forty-six master Auburn salesmen from all parts of the country enjoyed a four-day vacation this week with all expenses paid, at Lake Wawasee, Ind, They first visited the 
Auburn plant, where this photo was taken, and were greeted by Roy Faulkner, president and other officials, 











GM, Chrysler 
Show Strength 


During Flurry 


By C. J. ALEXANDER 


New York, Aug. 30.—Shares of , 
the motor companies were irregu- 
Some 
of the lower priced issues among 
the car and truck securities were 


lar during the past week. 


outstanding both in strength and 
activity. General Motors 


exception that they were out- 
standing during periods 


strength and more firm than the 


market as a whole during sinking 


spells. Taking into consideration 

the considerable amount of profit 

taking in automotive stocks in 

the past week or so, they have 

performed satisfactorily. 
Averages Off 


Automotive Daily News stock 
price averages for the week ended 
Aug. 28 compared as follows with 
those of the week preceding and 
the like period of last year: 
eck Week 
20.67 29.00 


$1.07 


Year 
Ago 
20,98 


0.69 21.72 


Change 


24 Motors 0.67 


10 Car-truck «¢ 
10 Parts-accessories, 28.71 28.17 O54 17,20 

4 Tire-rubbers . 15.04 14.30 0.74 16.49 

Despite the heavy selling that 
came into the market at times, 
the motors as a whole and by 
groups failed to show a net loss 
for the week covered by the aver- 
ages of as much as a point. The 
weakness in the tire and rubber 
group was most noticeable, selling 
by discouraged holders who had 
expected more appreciation dur- 
ing the upturn having been an 
important factor. 

Not all stocks declined, among 
those showing a net gain for the 
period being Hudson, Hupp, Mack 
and Reo among the car and truck 
companies, and Bohn Aluminum 
& Brass, Eaton and Electric Auto- 
Lite among the parts and acces- 
sories. All the leading tire stocks 
were lower. 


Hudson Hits High 


Hudson made a new high for 
the move and approached its high 
price of the year, which is 12%. 

Directors of Houdaille-Hershey 
Corp. are scheduled to meet on 
Sept. 10 to give consideration to 
the question of dividends on the 
Class B stock. It is believed prob- 
able that some declaration will be 
made and, if so, it will be the 
first since 1930. 

B. F. Goodrich Co. has notified 
the Securities and Exchange Com- 
mission that the date for its offer- 
ing of $28,000,000 first mortgage 
bonds has been postponed until 
Sept. 16. The interest rate will be 
4% per cent. Goodrich on June 
30 had current assets of $72,970,- 
000, including $6,173,000 cash, as 
against current liabilities of $17,- 
412,000. 


50.38 


Dividends Up 

Reynolds Spring this week in- 
creased its dividend rate to 25 
cents a share. The last payment 
was 20 cents, 10 cents of which 
was an extra, made on June 29. 
The stock now is on an annual 
basis of $1. The new dividend 
will be paid Sept. 29 to stockhold- 
ers of record Sept. 15. 

Bower Roller Bearing Co. de- 
clared the regular quarterly divi- 
dend of 25 cents a share, payable 
Oct. 25 to stock of record Oct. 1. 

Among the prominent automo- 


Tobacco Crop Brings 


Business Improvement 


Statesboro, Ga., Aug. 30.—S W. 
Lewis, president of the Bulloch 
County Bank, and one of the lead- 
ing automobile dealers of this 
section of the State, reports a 
noticeable improvement in _ bus- 
iness conditions here. 

“Deposits at our bank are 85 
per cent higher this August than 
they were a year ago. We attri- 
bute this to the fine prices re- 
ceived for this year’s tobacco crop. 
Business conditions here this 
month are better than at any 
time since 1925.” 


and 
Chrysler followed the course of 
the market in general with the 


of 
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Lower Priced Motor Shares Firm During Selling 


tive stocks in recent weeks was 
Hudson. It went forward fast in 
|the rise and withstood selling in 
an impressive fashion. This com- 
pany’s financial position has been 
greatly improved this year, the 
working capital having risen more 
than $8,000,000 during the first 
half of the year. While this was 
due partly to the sale of notes, a 
| condition of which tied up divi- 
dend payments until 1937, there 
were other important facts, in- 
cluding the largest profit in the 
| first half for any similar period in 
fe years. 


Wellington Fund, Inc., an in- 
vestment trust, reported holdings 
of the following automotive shares 
as of June 30, last: Electric Auto- 
Lite, 200 shares; General Motors, 
200; Marlin Rockwell, 500, and 
Timken Roller Bearing, 200. 


Parts Companies 
In New England 
Report Profits 


Bridgeport, Conn., Aug. 30.—A 
cash order for lathes and machine 
tools to be used in Soviet Union 
automobile factories which, it is 
understood, will amount to about 
$800,000, has been received by the 
Bullard Co. here. The heavy duty 
equipment is being purchased by 
the Amtorg Trading Corp., New 
York, for factories in Moscow and 
Gorky, Russia. 

It is said to be the largest single 
order ever received by the Bullard 
company, which has manufac- 
tured machinery for Russian fac- 
tories before. More than 50 heavy 
duty lathes are included in the 
order. 





Profit Strong 

The company operated at a net 
profit of $31,996.12 for the six 
months ended June 30, according 
to the semi-annual report to 
stockholders by E. P. Bullard, 
president. The profit figure does 
not reflect orders received during 
the period, which will show up in 
the report for the second half of 
the year, he pointed out. 

“Orders received during the first 
six months of the year were twice 
as great as for the corresponding 
period of 1934, thus increasing our 


15 








ex-dividend. 


were mixed at the closing, 
directions, 











back log of orders to a record 
high since the beginning of the 
depression and comparable to 
March, 1929,” Bullard reported. 

The experience of the Bullard 
company is matched by reports of 
many other automotive manufac- 
turers in southern New England, 
indicating prospects of a strong 
recovery in the early Fall. Opti- 
mism prevails throughout the area 
as production and net profits con- 
tinue to show substantial in- 
creases. 


Raybestos Up 
Raybestos- Manhattan, Inc., 
Bridgeport, earned net income of 


$752,360.59 during the six months | 


ended June 30, equivalent to $1.17 
per share, comparing with net in- 
come of $719,831.98, or $1.12 per 
share, for the same period in the 
previous year. Directors have 
voted a dividend of 25 cents per 
share, payable Sept. 14 to stock- 
holders of record Aug. 30. 

American Chain Co., Inc., and 
subsidiaries, Bridgeport, report net 
profit of $517,706 for the six 
months ended June 30, as com- 
pared with $244,500 and $656,753 
loss for the same periods in 1934 
and 1933. The net, after all 
charges, is equivalent to 83 cents 
a share on 250,221 no-par shares 
of common. 

The Waterbury Tool Co., Wa- 
terbury, Conn., a subsidiary of 
Sperry Corp., New York, “has re- 
ceived substantial orders and at 
the present time has an encourag- 
ing amount of business on hand,” 
according to Thomas A. Morgan, 
Sperry president, who added that 
“the company is undertaking a 


Last Minute Wall Street | 
From C. J. ALEXANDER | 
| 


Wall Street Correspondent, Automotive Daily News 


New York, Aug. 30 (2:17 P.M.).—Motor shares were firm to 
higher today in quiet trading. 
Motors were fractionally higher with the former selling 

Midland Steel Products was a feature, run- 

ning up more than a point. 


ee . 2 reteset aa a as en, 





Wires 


Chrysler and General 


Parts and accessory shares | 
with fractional changes in both | 









thorough research and engineer- 
ing program to improve its prod- 
ucts and extend application 
thereof.” 

United American Bosch Corp., 
Springfield, Mass., has had a good 
summer on automotive equipment 
and is now developing fuel injec- 
tion systems for Diesel engines. 
The company is erecting an addi- 
tion to its plant, 240 by 100 feet 
in dimensions, which will be ready 
for occupancy in about three 
months and will greatly facilitate 
expansion of output. 

Van Norman Machine Tool Co., 
| Springfield, Mass., has profited by 
}improved business in, its machine 
tool and automobile repair lines. 
|The company has just introduced 
a new product called In-Sert-o, for 
counterboring cylinder blocks and 
installing valve seat rings. It pro- 
vides for counterboring the block, 
drifting in the ring and securing 
it in position. Three tool bodies 
and nine high-speed steel blades 
handle all ring recesses up to 
three inches in diameter, and 
shims provide for cutting oversize 
recesses for replacement rings. 


Collections Up 


Richmond, Va., Aug. 30 (UTPS). 
—Gasoline tax collections in Vir- 
ginia during July of this year were 
nearly a quarter of a million dollars 
greater than such taxes in the cor- 
responding month of last year, ac- 
cording to John Rhodes jr., director 
of the state motor vehicle depart- 
ment. Collections for July of this 
year totaled $1,360,449.29, the larg- 
est single monthly collection on 
record. Last year the July collec- 
tions totaled $1,137,229.02. 
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Hudson Profit 
Ist Six Months 
Best Since ’30 


Detroit, Aug. 30.—Operations of 
the Hudson Motor Car Co, and its 
subsidiaries for the first six 
months of 1935 resulted in a con- 
solidated net profit of $560,977, 
compared with a net loss of $618,- 
160 for the corresponding period 
of last year, the company an- 
nounced today. This profit, which 
is the largest for any similar pe- 





| riod in the last five years, is, after 


all charges, including reserve for 
depreciation of $915,227, but be- 
fore provision for Federal income 
taxes, 

For the three months ended 
June 30, consolidated net profit 
amounted to $325,367, after all 
charges, including reserve for de- 
preciation of $450,476, but before 
Federal income taxes. This com- 
pares with $184,685 for the second 
quarter of 1934. 

Financial Gains 

Commenting upon the improve- 
ment in the company’s financial 
position, A. E. Barit, vice-presi- 
dent and general manager, an- 
nounced that working capital had 
increased more than _ $8,400,000 
since the end of last year, in- 
cluding $6,000,000 received from 
the sale of notes. Total working 
capital on June 30 was $10,610,- 
000, with $9,475,000 in cash. 

“The improvement in Hudson’s 
earnings for the first six months,” 
said Barit, “was accompanied by 
a substantial increase in retail 
sales of Hudson and Terraplane 
cars. Retail sales in the United 
States and Canada for the first 





| dated Oct. 





half of the year totaled 45,681 
units—the best sales record for 
this period since 1930—comparing 
with 37,554 units for the first six 
months of 1934. At the same time 
stocks of cars in dealers’ hands 
at the end of June were reduced 
by over 40 per cent as compared 
with the same date a year ago. 


Sales Continue 


“The sales volume, which 
gained momentum throughout the 
second quarter, reaching its peak 
in the last week of June, has con- 
tinued at an exceptionally good 
rate into July. Retail sales, not 
including export, for the first 
three weeks of July, were 4,629 
cars, the best showing for this 
period since 1929. 


Socony-Vacuum 
Has Debentures 


Of $50,000,000 


Washington, Aug. 30.— The So- 
cony-Vacuum Oil Co., New York, 
has filed a registration statement 
under the Securities Act of 1933 
for $50,000,000 15-year 3% per cent 
debentures, due Oct. 15, 1950. This 
is a preliminary step to a contem- 
plated issue, says a Securities and 
Exchange Commission bulletin. 

According to the registration 
statement it is proposed to use the 
net proceeds of the debentures for 
the purpose of redeeming the out- 
standing 25-year 4% per cent de- 
bentures of the registrant. It is 
proposed to call these debentures, 
of which there are $50,000,000 in 


| principal amount outstanding, at 


par and accrued interest, plus a 
premium of 1 per cent on the 
principal, requiring the payment 


of $50,500,000 for principal and 
premium. The balance of funds 
required will be provided from 


the general funds of the company, 
it is stated. 
Messrs. Salomon Bros. & Hutz- 


|ler are named as the only selling 


The debentures are to be 
15, 1935. The price to 
the public, the underwriting dis- 
counts or commissions, and the 
net proceeds to the issuer have 
not been given as yet, but are to 
be supplied in an amendment to 
the registration statement. 


agent. 








RUBY KEELER again demonstrates 
that she has that certain SOME- 
THING — this time in her new pic- 
ture ‘Dress Parade”. (temporary Title! 


And with that same distinction — 
in every demonstration, whether it 
be endurance, economy, or speed 
— BOHN RING TRUE BEARINGS add 
thatcertain SOMETHING tothe motor 
car in which they play such an im- 
portant role! These dependable 





: bearings are manufactured to the 
On 4 highest standards — they stand-up 
iN 4 | under the most rigid tests — just as 

| g Miss Keeler’s acting satisfies the 
ablest critics! 


For outstanding performance—that 
certain SOMETHING —the car you 
sell, or buy, should be equipped 
with Bohn Ring True Bearings, 
Nelson Bohnalite (Strut Type) Pis- 
tons, and Bohnalite Cylinder Heads. 
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Ruby Keeler now appearing 
in ‘Dress Parade” 


(Temporary Title) ‘ f 
A Warner Bros. Picture iN BOHN ALUMINUM & 
Ws » « BRASS CORPORATION 


1A, we Executive Offices: Lafayette 
+h Bidg., DETROIT, MICHIGAN. 








